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AunHoTtanus. [ pocta MOTPeOUTENBCKOrO MOTEHIMAA PhIHKA IPOJYKTOB MUTAHHUS HEOOXOJUM aKTHBHbIN MOUCK HHHOBAIIMOHHBIX MyTEH 1
CPEICTB Pa3BUTHUS, C YYETOM Pa3HbIX UCTOYHHKOB MHHOBALMOHHBIX BO3MO)KHOCTEH. AHAJIN3 MOKA3bIBACT, YTO MOTPEOUTENH MPOLYKTOB
arpoNpOMBIIUICHHBIX TPEANPUATHA, NPEANPUITHH OOLIECTBEHHOr0 IHUTAHUSI M TOPIOBIM SBISIIOTCS BAKHBIM, HO HEJOCTaTOYHO
UCCIIEIOBAaHHBIM 3JIEMEHTOM B CHCTEME TeHEPUPOBaHUsI 00Pa3LOB, WM UJIeH, THHOBALIMOHHBIX MOTPEOUTENbCKUX 00beKTOB. Llens paboTsl —
HCCIIEI0OBAaHUE TPEHOB IIOTPEOUTENBCKOTO CIPOCa, OCOOCHHOCTH CErMEHTAIMY B THIIOJIOTHY ITOTPEOUTENS U 3IEMEHTOB 00PaTHOM CBSI3U ¢
notpebuTeneM, B Ka4ecTBE HCTOYHMKOB HWHHOBAIMiI BO BHEINHEH cpele pasiUyHBIX HPEANPHATUA W OpraHU3alMil 10 HIPOM3BOACTBY
NPOAYKTOB IMUTAHHS Ha OCHOBE MEPepadOTKU MSCHOTO ChIpbsi. OOBEKTOM MCCIEIOBAHUS CIIY)KHII PETHOHAJIBHBIA PHIHOK MSCHBIX MPOAYKTOB
Ientpansro-UYepHozemHOro perroHa Ha mpumepe r. Boponex u r. Jlucku Boponexckoit obmactu. Ilpemmerom wucciemoBanus ObUH
HAIPABJICHHS COBEPIICHCTBOBAHUS aCCOPTUMEHTA MICHBIX U MCO-PACTHTENIBHBIX TOBAPOB, COOTBETCTBYIOIINE HHHOBALIOHHOMY CLICHAPHUIO
pas3BuTHs UX peiHKa. [IpoBeeH aHamn3 MOTpeOUTENbCKUX MPEANIOYTEHHI 1 MOTHBalid HaceneHus LentpansHo-UYepHo3eMHOTO pernoHa (Ha
npumepe 1. Boponex u r. Jlucku Boponexckoii o6acti) B OTHOLIEHHMH KOMOMHUPOBAHHBIX MSACO-PACTHTENBHBIX IPOAYKTOB U JaHa OLEHKA
UX HOTCHIHMAJa KaK MHHOBAIMOHHBIX IOTPEOHTENBCKHX OOBEKTOB. B cTaThe peann3oBaH aHKETHO-ONPOCHBIH METOJ MO OTHOLICHHIO K
HCUXOJIOTHYECKOMY BOCHPHATUIO OEIKOBOM IHIM CO CTOPOHBI IOTPEOUTENE, B TOM YHCIIe CPEAHEro U 3perioro Bospacta. B xone ompoca
BBISIBJICHBI JIAHHBIE O MOMYJISIPHOCTH BUJIOB MSICHBIX U3JE/INi, IEPUOJUIHOCTH UX MOTPEOICHUS, IPUOPUTETHBIX AJIs1 IOTPEOUTENS CBOMCTBAX,
pexxuMoB xpanenus. O60CHOBaHa 11€71eC000pa3HOCTH MOBBIICHHUS MHUIIEBOW U OMOIOrMYEeCKON IEHHOCTH U (DOPMHUPOBAHHUS OTPEOUTEIBECKUX
CBOWCTB KOMOWMHHPOBAHHBIX MSCHBIX INPOJYKTOB HA OCHOBE T'CJOHHUCTHYCCKUX IPEAIOYTCHHW Ipynn mnoTrpedurenei. Hanpasnenus
COBEPILICHCTBOBAHUS aCCOPTHMEHTA NPOAYKTOB IEPEPAOOTKU MSICHOTO CBHIPbsS OYIYT SIBIATHCS OPraHWYHBIM JOIOJIHCHHEM KiacTepa Io
NPOU3BOACTBY M NEepepadoTKe CHEeHUATU3UPOBAHHBIX MOPOJ MSICHOTO KPYIHOTO POraToro CKOTa, CBUHHHBI, Msica NTULBI B BopoHexckoi
obnactu u LlenTpansHo-UepHO3eMHOM PErHOHE B LIEIIOM.
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Abstract. For the growth of the consumer potential of the food market, an active search for innovative ways and means of development, taking
into account various sources of innovative opportunities, is necessary. The analysis shows that consumers of products of agro-industrial enterprises,
catering and trade enterprises are an important, but insufficiently studied element in the system of generating samples, or ideas, innovative
consumer objects. The purpose of the work is to study consumer trends, features of segmentation in the customer typology and customer feedback
elements, as sources of innovation in the external environment of various enterprises and organizations for the production of food based on the
processing of meat raw materials. The object of the research was the regional market of meat products of the Central Black Soil Region on the
example of the city of Voronezh and the city of Liski, Voronezh Region. The subject of research was the direction of improving the range of meat
and meat-plant products, corresponding to the innovative scenario of the development of their market. The analysis of consumer preferences and
motivations of the population of the Central Black Earth region (for example, the city of Voronezh and the city of Liski, Voronezh region) in
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relation to the combined meat and vegetable products was carried out and their potential as innovative consumer objects was evaluated. The article
implements a questionnaire survey method in relation to the psychological perception of protein foods from consumers, including middle and
mature age. The survey revealed data on the popularity of types of meat products, the frequency of their consumption, priority properties for the
consumer, storage modes. The expediency of increasing the nutritional and biological value and the formation of consumer properties of combined
meat products based on the hedonic preferences of consumer groups has been substantiated. Directions for improving the range of products for
processing meat raw materials will be an organic addition to the cluster for the production and processing of specialized breeds of beef cattle, pork,
and poultry meat in the Voronezh region and the Central Black Earth region as a whole.

Keywords: human potential, consumer capital, sources of innovation, consumer innovation, consumer preferences, questionnaire survey
method, market, sausages, semi-finished products, meat and vegetable products, hedonistic preferences, innovative development scenario.

BBeaenne

DopMHUPOBAaHHE U CO3JAHHE YCIOBUI BOCIPO-
W3BOJICTBA YEJIIOBEUCCKOTO IMOTEHIMAa OOIIeCTBA
SIBISIETCSI CTPATErUUeCcKOM 3aaueii ToCy1apCTBEHHOM
SKOHOMHUYECKON monuTuku [1-3]. Dta mapagurma
oTpakeHa B «KoHIeNIMu IOJTOCPOYHOTO COIH-
QIBHO-3KOHOMUYECKOTO pa3Butus Poccuiickoit
Oenepannn Ha niepuoa 10 2020 romax. [Ipu s3Tom
(hopMoil BOBIIEUEHHUS YEIOBEUECKOTO MOTEHIINANA
B IPOIIECC OOIIECTBEHHOIO BOCIPOM3BOJICTBA SIBJISI-
ercs moTpeduTenbekuid KarmTan [4]. Ero BaxkHOI co-
CTaBILSIFOIIEH SBIISIETCS TTOTPEOUTENHCKUI TIOTEHITAT
pBIHKA MPOJIYKTOB IMTAHMS, UL POCTAa KOTOPOTrO

HEOOXOJIUM aKTUBHBIA TOWCK HMHHOBAI[HOHHBIX
MyTeH U CPEJCTB Pa3BUTHS C YYETOM PAa3HBIX
HMCTOYHUKOB MHHOBAIIMOHHBIX BO3MOXKHOCTEH (pH-
cyHOK 1). PasButre maHHOTrO momxoja MO3BOJSET
KOHKPETH3UPOBATH JIOKATM3AIINIO UICTOYHUKOB WHHO-
BalMid 10 OTHOIICHUIO K BHYTPCHHEW U BHEUTHEH
cpene opraHu3anyy (PUCYHOK 2), a TaKkKe B3aHMHO
JNETEPMUHUPOBATh WX [0 CTEIICHU HAJACKHOCTH
U TPEJICKa3yeMOCTH KaK BaXKHBIX KPUTEPHEB BEPO-
STHOCTH JIOBEJICHUS WHHOBAIUH 10 HOTPEOUTEIIs,
WHa4Ye TOBOPS, OLICHUThH MOTCHIMALHYIO BO3MOX-
HOCTh TIPOJYKTOB YAOBJICTBOPSITH Ty WIJIH UHYIO
HOBYIO TIOTPEOHOCTH, BKIIIOYAs OIICHKY MOTPEOU-
TENbCKOH AP PekTHBHOCTH [6—8].

Heoxunannoe codbiTue — ycnex, Heynaua, BHEIIHEe COObITHE
Unexpected Event - Success, Failure, External Event
HecooTBeTcTBHE MEKLY PEATBHOCTRIO | TPEACTABICHUAMH O HEl/
Discrepancy between reality and its perceptions

otpebHOCTH Tporiecca Process need

BHesarHble u3MEHEHHs B CTPYKTYpe oTpaciii Wi peiaka Sudden changes

in industry or market structure

Changes in perceptions, attitudes and values
HosBble 3HaHus (Hay4yHble U HEHAYYHBIE)
new knowledge (scientific and non-scientific)

Hemorpadudaeckue usmenenns Demographic changes
M3meHeHusl B BOCIPUSATHAX, HACTPOCHHSAX M [IEHHOCTHBIX YCTAaHOBKAX

PucyHok 1. MuHUManbHBIN TIEpedeHb ICTOYHHUKOB HHHOBAITMOHHBIX BO3MOXKHOCTeH (cormacHo Peter F. Druker [5])

Figure 1. The minimum list of sources of innovative opportunities (according to Peter F. Druker [5])

Jnist cBsi3m ¢ pepakiueii: post@vestnik-vsuet.ru
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M cToyHUKY HHHOBAITHI
Sources of Innovation

Bo BHyTpeHHel cpene opraHu3aiuu Bo BHemHel cpezie opranuzanuu
In the internal environment of the organization In the external environment of the organization
M3meHeHus BHyTpeHHEN cpenbl ITpoGneMsl 1 HEZOCTATKU W3zmenenus ¢poHoBOM .
. . V3meHeHNs 1e0oBOH cperbl
Changes in the internal Problems and cpezbl . .
. . Business environment changes
environment disadvantages Background Changes
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Pucynok 2. Jloxkanu3zanusi MICTOYHUKOB HHHOBALM 110 OTHOLLIEHUIO K BHYTPEHHEH U BHELIHEH cpejie opranu3anuu [6]

Figure 2. Localization of sources of innovation in relation to the internal and external environment of the organization [6]

AHanu3 puCyHKa 2  TOKa3bpIBaeT, 4YTO
MOTPEOUTENN TMPOIYKTOB arpONpPOMBIILICHHBIX
NPENpUsITUH, TPEANPHUITH  OOIIECTBEHHOIO
MATAHUS U TOPTOBIIH SIBJISIFOTCS BAXKHBIM, HO HEJO-
CTaTOYHO HCCIICIOBAHHBIM 3JIEMEHTOM B CHCTEME
TeHepUPOBaHHs 00Pa3IOB WM HIEH, HHHOBAITMOHHBIX
MOTPEOUTEITHCKUX OOBHEKTOB.

Heas padoThl — UCCIEIOBAHUE TPEHIOB
MOTPEOUTENHCKOTO CIIPOCa, OCOOEHHOCTH CerMeH-
Tallid B THIIOJIOTUM TIOTpeOWTENel W 3JIEMEHTOB
o0paTHOM CBSI3W C MOTpeOUTENEM B KayecTBe
HCTOYHMKOB MHHOBALMI BO BHEIIHEN cpelie pa3inny-
HBIX OPEANPUITUN U OpraHU3alUi 10 IPOU3BOJICTBY
MPOJYKTOB TIMTAaHWS Ha OCHOBE TiepepaboTKu
MSICHOTO CHIPBSI.

B noctrxeHnn NocTaBI€HHOM 1IEJIH peliaid
3a/1ady aHajIn3a MOTPEOUTENHCKUX MPEITOYTSHUN
1 MoTuBalmii Hacenenusi LleHTpaibHo-YepHO3eMHOTO
pETroHa B OTHOIIICHUH KOMOMHUPOBAHHBIX MSICO-Pac-
TUTEIBHBIX TPOMAYKTOB, OICHUBAIM WX IOTCHITHAT
KaK MHHOBAIIMOHHBIX MIOTPEOUTEIILCKHX OOBEKTOB,

OO0LEKTHLI 1 METOADI

OOBEKTOM WCCIIEIOBAHUS CIY>KWJI PETHO-
HaJIBHBINA PHIHOK MACHBIX TPOAYKTOB LleHTpanbHO-
YepHo3eMHOT0 peruoHa Ha npumepe r. Boponexa
u r. JIucku Boponexckoit obnactu.

382

[Ipenmerom mcciaenoBaHus ObLIM HaIpaB-
JICHUS ~ COBEPLICHCTBOBAaHUS  ACCOPTHUMEHTA
MSICHBIX M MSICO-PACTHTEIBHBIX TOBapOB, COOT-
BETCTBYIOLIME HWHHOBAIMOHHOMY  CI€HAPHIO
Pa3BUTHS UX PBIHKA.

Hdns wucciaenoBaHWs — MOTPEOUTENBCKHX
NPEIOYTEHUH Ha PErMOHAIBHOM PBIHKE MSICHBIX
MPOAYKTOB  HCIIONB30BAIM  aHKETHO-OIPOCHBIH
Mmeron [9—11]. Onpoc B TpamuiMoHHON (opme,
A TaKXKE C UCIIONb30BAaHUEM COLMAIBHBIX —CeTer
(«BxonTakTe», «OIHOKIACCHUKI) POBOAMIN Cpen
chOpMHUPOBaHHON T'eHEPaIbHON COBOKYITHOCTH pe-
cnonnenTos [11, 12]. BuptyanbHble HcclienoBaHU
MOTPEOUTENBCKUX — MPEANOYTEHHH  C MIOMOIIBIO
pa3paboTaHHOW aHKEThl NPOBOAMIM TAKXeE C UC-
MmoJIk30BaHueM caiita https://webanketa.com/ru/.

1 00paboTKH pe3ynbTaToOB UCCIEIOBAHUS
UCTIONIB30BAIM  TIAKET TPUKIAIHBIX [POrpaMM
«STATISTICA» [13].

Pe3y.]'ll)TaTbl 4 06cy)lc21elme

CornacHo [5-6] moTeHIMAIbHbIE HAIIPABICHUS
WCIIONIhb30BaHMUS IOTPEOUTENEH B KAYECTBE UCTOYHH-
KOB MHHOBAITHH MIPEICTABIICHBI HA PUCYHKE 3.
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HanpagpJieHusi cnoab30BaHUS NOTPeOUTE el B KauecTBe

)

HCTOYHHUKOB MHHOBAIINN
Directions of using consumers as sources of innovation

1) OrcnexuBanue U3MEHEHHH ITOTPeOHOCTEH MOTpeOUTeINIeH 1 BBISIBICHUE CKPBITBIX
notpeOHOCTEH
Track changes in consumer needs and identify hidden needs

H3meHeHus noTpeOHOCTE! TOTpeOuTeNel MOTYT OBITE CBS3aHBI C N3MEHEHUSIMU B BOC-
NPUSTHH, [IEHHOCTSX, Moje. Ha ocHOBe aHanm3a CKPBHITHIX IOTpeOHOCTEH pa3padort-
YHUKH MOTYT MOJU(GHUIMPOBATh NPOAYKT, T00aBUB B HETO HOBBIE CBOICTBA MM U3MEHUB
KOJIMYECTBEHHBIE XapaKTEPUCTUKU UMEIOIIUXCS B IIPOJLYKTE CBOMCTB.

Changes in consumer needs may be associated with changes in perceptions, values, and fashion.
Based on the analysis of hidden needs, developers can modify the product by adding new prop-
erties to it or by changing the quantitative characteristics of the properties in the product.

2) Tunonorus nmorpeburens Consumer typology

Brienenue rpynm notpedureneit mo Kakum-To 0coObIM, CHEIM(PUUECKUM XapaKTEPUCTHKAM.
TmarensHoe H3ydeHre 0COOSHHOCTEH UCTIONIB30BaHF IPOJYKTa KayKIOH TPYIIIOH ToTpeOnTe-
JIe MO>KeT J1aTh MH(OPMAIHIO O TOM, KaK MOJM(UIMPOBATh 0a30BbIi IPOAYKT U CO3IATH ac-
COPTHMEHTHBIA DS MPOJIYKTOB, OOJNAJAIOIIMX KAKIMH-TO OTIMIUTEINBHBIMH CBOMCTBAMH.
INpryeMm, kak IOKa3bIBAET OIIBIT, OJTyIeHHAs! HH(OPMALHS OYEeHB YacTO «HATATKHBAECT» pa3pa-
GOTYHKOB Ha OPUTMHATILHBIC KOHCTPYKTOPCKUE M AM3aiHEPCKIE PELICHHUS.

Selection of consumer groups for some special, specific characteristics, a thorough study
of the characteristics of the use of the product by each group of consumers can provide
information on how to modify the basic product and create an assortment of products
with some distinctive properties. Moreover, as experience shows, the information ob-
tained very often “pushes” the developers to original design and design solutions.

(

3) Opranuzanus 0OpaTHOU CBS3H OT MOTPEOUTEIIS
Consumer feedback

IMoTpebuTeny MOryT qelCTBOBAaTh Kak FeHepaToOphl HAEH, MOCKOIBKY OHH MMEIOT OITBIT
9KCIUTyaTally IPOJYKTa U B 3TOM CMBICIIE SBIISIOTCSA HAWIYYIINMHU «HCIIBITATEIbHBIMU
nabopatopusaMu». OTCIo1a MOT'YT BOSHUKHYTB UJIEH 1O COBEPIICHCTBOBAHHIO POAYKTA.
Consumers can act as generators of ideas, since they have experience in operating the
product and in this sense are the best "testing laboratories". Hence, ideas may arise to

improve the product.

PI/ICYHOK 3. IloTeHMaIbLHEBIC HanpaBJICHUA UCIIOJIb30BAHUSA HOTp€6PIT€JI€I>'I B Ka4€CTBEC HCTOYHHUKOB I/IHHOBaI_[I/Iﬁ

Figure 3. Potential uses of consumers as sources of innovation

B «KoHrenmumu 10oarocpoyHOro COMUATBHO-
SKOHOMUYECKOTO pa3BuTHs Poccuiickoi ®enepaiumn
Ha niepuof Ao 2020 rona» 0TMEYAETCsl, YTO OJHUM
Y3 OCHOBHBIX HAIPABJICHUH, OJIArompUsITCTBYIOIIX
CTPYKTYPHBIM TIPE0Opa30BaHUsIM SKOHOMHMKH, SIB-
nseTcs aeMorpaduveckas MOJUTUKA W MOJIUTHKA
3nopoBhecOepexxenus. Vx ycnemHas peaau3amus
HETIOCPE/ICTBEHHO CBSI3aHa C 00ECIICUCHUEM KauecTBa
JKU3HU HACEJIeHUs Yepe3 MUTaHWe, YUYUTHIBAIoIIee
OOBEKTUBHBIE  TOTPEOHOCTH ¥ CyOBEKTUBHBIC
MIPEAIOYTEHNS KaK IeTePMUHUPOBAHHBIX KaTETOPHUIA
NoTpeOuTEeNeH, TaK U COBPEMEHHBIC TCHIICHIMH T1ep-
COHAJIM3UPOBAHHOTO nuTaHus [14-16].

Pacmupenue accopTuMenTta, HapaliuBaHUe
MPOU3BOACTBA MPOAYKTOB 3I0POBOTO IMUTAHUS
C LEJIbI0 YIY4IIeHUs MUIIEBOrO CTaTyca M KauecTBa
JKU3HM HACEJICHHUS SIBIISIOTCS TIPHOPUTETHBIMU
3aJla4yaMU TOCYJIAPCTBEHHON 3KOHOMHUYECKOM IMOJIN-
Tk, OgHON W3 CepbE3HBIX MEIMKO-COITMATHHBIX
mpo0JieM SBIISIETCS HEOOXOAUMOCTh OOECIICUCHHS
AKTUBHOT'O NOATOJETHs. J{sg 3TOro HeoOXOoarMOo

Jlnst cBsi3u ¢ penakuueit: post@vestnik-vsuet.ru

1ieJIeHAIIPaBJIeHHOEe TPOEKTUPOBAaHUE HWHHOBAIOH-
HBIX TIOTPEOUTENILCKUX OOBEKTOB C YJTyUIIEHHBIMH
NOTPEOUTENbCKUMHU XapaKTEPUCTUKAMH ISl yII0-
BIECTBOPEHMsI CIIPOCa pa3iIMYHBIX BO3PACTHBIX
Y COLMANBHBIX TPYIMI MOTpeOUTENEH, B TOM YHCIe
C Y4ETOM UX FeIOHUCTUYECKUX TPearOuTeHHH
Y Ha OCHOBE JIOKYMEHTOB, OTPaKAIOLIUX MTOJIUTUKY
rocyaapcTBa B 00JIaCTH 340POBOTO ITUTaHMS.

KoncepBaTuBHBII XapakTep TakoH COUMAIBHOM
KaTeropHuH, Kak TEXHOJIOTHS TUTaHUs1, 00yCIOBIH-
BaeT crenuduky MOaX0A0B K MPOCKTHPOBAHUIO
WHHOBAIIMOHHBIX MOTPEOUTENBECKUX OOBEKTOB,
KOTOpBIE BO MHOTOM  aHAJIOTHYHBI  MOIXOAAM
K MPOEKTHPOBAHUIO PELENTYp HHANBHIYaIbHBIX
MPOAYKTOB ITUTAHUSI.

Jns HuBenmupoBaHUS CyOBEKTHBU3MA MPH
JNIeTepMUHAIIMN  TIPSANOYTCHUH  ToTpeduTenei
aBropamu [17] mpensyiokeHa W anpoOUpoBaHa cxema
BBISIBJICHHS ICHCTBUTEIILHBIX HHTEPECOB MOTPEOH-
Tedae (PUCYHOK 4), BaKHBIM JTallOM KOTOPOH
SIBIIIETCS. M3YYEHUE TPEHJOB IMOTPEOUTETHCKOTO
CIIpoca Ha OCHOBE aHKETHO-OIIPOCHOT'O METO/IA.
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Pucynox 4. CxeMa BBISIBIICHHUS ISHCTBUTENILHBIX HHTEPECOB MOTpeOUTEIeH

Figure 4. The scheme of identifying the actual interests of consumers

C y4geToM TeHIEHINIA TTepCOHU(HITPOBAHHOTO
MUTaHUS IPU Pa3BUTUHU IPOU3BOACTBA IPOAOBOIIb-
CTBEHHBIX TOBapoB ISl IETCPMHUHUPOBAHHBIX IO
oTpeNieNIeHHBIM MTPU3HAKaM TPYIIN MOoTpeOuTesnen
aKTyaJIbHBIM SIBJIIETCSI MOZAXOA K MPOEKTUPOBAHHIO
MSICHBIX HM3JeNUil KOMOMHHUPOBAHHOIO COCTaBa
Ha OCHOBE H3YUYEHHS TPEHIOB HOTPEOUTEILCKOTO
crpoca [ 18-20].

C 1uenbl0  HM3YYCHHS TOTPEOUTEIIbCKHX
NPENOYTEHUH HACEJICHNSI B OTHOLICHUH MSICHBIX
MPOAYKTOB PAa3JIMYHBIX ACCOPTUMEHTHBIX TPy
ObUIM NPOBEICHBI MAPKETHHIOBBIE MCCIIEIOBAHUS
C MCTIOJT30BaHUEM aHKETHO-ONPOcHOro Meroa [9, 10].

Br110 yieneno BHUMaHue BOIIPOCaM, I103BO-
JSIIOIIMM  OXapaKkTEepPH30BaTh IICHXOJIOTHYECKOE
BOCTIpUSITHE OENIKOBOM MUY HOTPEOUTENSMHU, B TOM
YHCIIe CPETHETO U 3pEJIoro Bo3pacta. AHKETHPOBa-
HHE IIPOBOJMIIM CPENH >KuTeiei r. BopoHexa u
r. JIucku Boponexckoit obmactu. B orenke mo-
TPEOUTENbCKUX NPEANIOYTCHUI NPUHSIN Y4acTHe
orabixatoue canatopus «Pamon»  (r. JIucku
Boponexckoii obmacTu), caHatopus uM. L{ropyrisr
Jluckuuckoro paiiona Boponexckol obmacty,
JUYHO ¥ 4Yepe3 colaibHbie ceTh («BKoHTakTe»,
«OnnoknaccHukm»). M3 386 ompomennsix 49%
COCTaBWJIM PECTIOHACHTHI B Bo3pacTe oT 45 1o 60 ner,
31% — cBbrre 60 et (pUCYHOK 5).

W3 o0miero umcia pecroHACHTOB IO I'eH-
JIepHOMY TpH3HAKy (PHUCYHOK 5) mpeobiamamn
JKEHIIUHBI (PUCYHOK 6).

Ilo pe3ynbraram ompoca (pucyHOK 7) Oblia
BBISIBJICHAa YacTOTa MOTPeOIeHUs] PecOHACHTaMU
MSICHBIX TIPOJTYKTOB.
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PucyHnoxk 5. Bo3pactHble rpyniibl pecrioHIEHTOB
Figure 5. Age groups of respondents
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Pucynok 6.  PacnpeneneHue  pecmoHAEHTOB IO
TE€HJIEPHOMY M BO3paCTHOMY IIpHU3HAKaM

Figure 6. Distribution of respondents by gender and age
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©KEIHEBHO
48%

2-3 pa3aB
Hexemo 2-3
times a
week
Z 1R%
Oonee 3-x
pa3 B
HEJZIeITI0
more than 3
times a
week
26%

Pucynok 7. Pacnipenenenue pecrioHCHTOB 0 4acTOTe
NOTPEONCHUsT MSICHBIX —NPOAYKTOB, % OT  4HCIa
OIIPOIICHHBIX

Figure 7. Distribution of respondents by frequency of
consumption of meat products, % of the number of
respondents

na,

HET, He YCTpauBaeT — yCTpauBaeT
; _FFE ]
no, not satisfied 5496444 yes, it does
+444
13% 1222 36%
N+

HE COBCEM
ycTpauBaer not

quite happy
51%

Pucynok 8. PacmpeneneHue 0TBETOB PECIOHICHTOB Ha
BOIPOC  YJIOBICTBOPEHHOCTH KAYeCTBOM  MSICHBIX
TOBapoB, % OT YnCIia OMPOIIECHHBIX

Figure 8. Distribution of respondents' answers to the
question of satisfaction with the quality of meat
products, % of the number of respondents

PesynpTaThl  aHKETMpOBAaHUS  IOKa3aly,
9ro 48% pECHOHIEHTOB YNOTPEOISIOT MSICHBIC
MPOAYKTHl €KEeIHEBHO, 206% — Oonee Tpex pas
B Heneno, 18% — aBa-Tpu pasa B HENENIO, U JIMILb
8% — 1 pa3 B Hepemto. [Tpn 3TOM KauecTBO MACHBIX
TOBapoB He ycTpamBaeT 13% OIpOIIEHHBIX pe-
CIIOHCHTOB M ycTpauBaeT — 36%. KomuuecTBeHHO
npeobsazgaer rpymmna u3 51% pecroHACHTOB,
BBIOpABIIIast OTBET «HE COBCEM YCTPAUBAET).

[omydeHHble B X0€ aHKETHPOBAHUS OTBETHI
MO3BOJISAIOT CHENaTh BBIBOA, YTO OOJIBIIMHCTBO
pecrioraeHToB (53%) He yCTpanBaeT aCCOPTUMEHT
MSICHBIX M3MIENTNH, B CBOIO ouepenp, 41% pecrioHnen-
TOB YJIOBJIETBOPEH NPEICTABJIEHHBIM aCCOPTUMEHTOM
MSICHBIX TOBapOB (PUCYHOK 9).

Jlnst cBsi3u ¢ penakuueit: post@vestnik-vsuet.ru
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Pucynok 9. Pactipenenenne oTBETOB peCIOHACHTOB Ha
BONPOC 00  yIOBJICTBOPEHHOCTH aCCOPTHMEHTOM
MACHBIX TOBapoB: | — ma; 2 — Her; 3 — ycTpauBaer
YaCTHYHO, %0 OT YHCIIa OTPOIIEHHBIX

Figure 9. Distribution of respondents' answers to the
question about satisfaction with the range of meat
products: 1 — yes; 2 — no; 3 — partly satisfied, % of the
number of respondents

Kak BHOHO W3 AaHHBIX, MpPEACTABICHHBIX
Ha pucyHke 10, HauOombIIeH MONMYJISPHOCTHIO Yy
PECHOH/ICHTOB TOJB3YIOTCS M3JICIHS, BXOISIIHE
B TPYIILY «MsICHAsi TaCTPOHOMHUSD» — MSICHBIE JICTIH-
KaTeChl, KOITYEHOCTH, KOJI0AChI, KOJI0ACHBIC U3IEIIHS,
a TakKe MsCHbIe KOHCepBhI (57%), BTOpOE MECTO
IO TTOMYJISIPHOCTH 3aHAMAIOT MSICHBIE MOy padbpu-
KaTtel (36%) U HauMeHee MOMyNSIpPHBl TOBaphI,
OTHOCSIIIHUECS K TPYIIE «MsICHast KyimuHapus» (7%).
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Pucynok 10. Pacripenenenue 0TBETOB peCIIOHICHTOB Ha
BOIIPOC O MPEATIOUYTEHNUAX B OTHOMICHUHN I'PYIIT MACHBIX
TOBApOB, % OT YMCIIa OMPOIICHHBIX

Figure 10. Distribution of respondents' answers to a
question about preferences regarding groups of meat
products, % of the number of respondents

385



Becmuux BTYHIIL/Proceedings of VSUET, 1. 81, Ne 1, 2019

[Ipeobnanaromuii  BEIOOP PECHOHAECHTOB
B II0J1b3Y TOBApOB U3 I'PYMIIbl MSCHOM I'acTpOHO-
MHUH OTpPa)kaeT KyJbTYPHO-IICUXOJIOIMYECKHUE ac-
NEeKTHl TpU  (HOPMHUPOBAHUHM MOTPEOUTETBCKUX
MPENOYTEHUH B OTHOIIEHUH MSICHBIX TOBapOB.

Hecmotpst Ha MOAHBIE TEHAEHIMM B ITUTaHUY,
BKITIOYasi BEreTapuaHCTBO, COBPEMEHHbIE (HOpMBI
OCIIKOBOI THINU B BHJIE KOKTCWUJICH U MOPOIIKOB,
UCTOPHUYECKHE U HALIMOHAJIbHBIE KYJIbTypHBIC Tpa-
OULIMU TOTpeOIeHnsT Msica U MACHBIX IPOAYKTOB
MPOA0JDKAIOT OKA3bIBaTh OOJBIIOE BIMSIHUE HA pe-
TMOHAJIbHBIM PIHOK MSICHBIX TOBApPOB, HA IPUMEpE
T. Bopore:xxa 1 Boponexxckoii obimacti. B mporrecce
AQHKETHPOBaHMS OBUTM BBISBICHBI HPEANOYTCHUS
PECTIOHJICHTOB IO OTHOIICHUIO K TEPMHUYECKOMY
COCTOSIHUIO ¥ TEMIIEPATYPHOMY PEKUMY XPaHEHUS
noyrypaOpuKaToB, MPEANOYTUTESIIEHON 000JI0UKe
MACHBIX ToBapoB (pucyHku 11 u 12). Ilomydensr
CIIEITyIOIIHE OTBETHI: OXJIaXKIEHHbIE H3aemus (46%),
3aMopoxkeHHple wm3zenust (31%), B BakyyMHOH
ymakoBke (23%). IlpeanouyreHue mnoTpeOUTENCH
OTOAaHO W3IENMSAM B 000JIOUKE: HaTypajbHOU — 61%,
uckycctBeHHOM — 23%. Ilpu 3TOM pecnoHAeHTHI
BBIOMpPAIIU OTBET «0e3 000510ukn» (31%) ¢ pemMapkoi,
YTO aCCOPTUMEHT TaKHMX M3MEIHUN HE MPeCTaBICH
JOJHKHBIM 00pazoMm.

B pesynbprare anketupoBaHus ObuUIM 00OC-
HOBaHBI U c(hOPMYJIMPOBAHBI HAITPABIICHHUSI COBEPILICH-
CTBOBAHII PELICITYPHOT'O COCTaBa MSICHBIX IIPOYKTOB,
COOTBETCTBYIOIIME HMHHOBAL[MOHHOMY CLIEHAPHUIO
Pa3BUTHUS PhIHKA MICHBIX TOBapOB (pUCYHOK 13).
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JloJ1s1 OT OHPOLICHHBIX PECIIOHICHTOB, %
Percentage of respondents surveyed, %
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BapHaHTLI OTBETA

Answer Options
Pucynok 11. Pacnpenenenue OTBETOB PECIIOHACHTOB Ha
BOIPOC O NPEANOYTEHUAX OTHOCUTEIBHO TEPMUIECKOTO
COCTOSIHUMSI MSICHBIX TIOJTy(haOpHKaToB NPH MOKYIIKE, %o OT
YHCIIa ONPOILIEHHBIX: | — OXJIaXKIEHHBII; 2 — 3aMOPOXKEHHBII;
3 — OXJa’K/IEHHBIN B BAKYyMHOH yIaKOBKE

Figure 11. Distribution of respondents' answers to a
question about preferences regarding the thermal state
of semi-finished meat when buying, % of the number of
respondents: 1 — cooled; 2— frozen; 3 — cooled in
vacuum packaging
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Pucynox 12. Pacnipenenenue OTBETOB pECIIOHAEHTOB Ha
BOIIPOC O TMPEANOYTUTEIBHOW 000J0YKE MSCHBIX
TOBapoB: | — HaTypanbHas; 2 — MICKYCCTBEHHas; 3 — 0e3
000709kn; 4 — 3aTPyAHSIOCH OTBETHUTH, % OT dYHCIA
OTIPOIICHHBIX

Figure 12. Distribution of respondents' answers to the
question about the preferred shell of meat products: 1 —
natural; 2 — artificial; 3 — without a shell; 4 — I find it
difficult to answer, % of the number of respondents.
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HanpaBneHm COBEPIUICHCTBOBAHUS aCCOPTUMEHTA

1 2 3 4 5 6 7

JloJ1st OT OIPOIICHHBIX PECIIOHIEHTOB, %o
Percentage of respondents surveyed, %

1 - IOCTYIHOCTH LICHOBOIO CErMEHTA;

2 — NONOKUTENBHOE BIAHSHHE HA METAOOIMYECKHE NMPOLIECCHI;

3 — anbTepHATHBHBIE COE HCTOUYHHKH PACTHTENBHOTO Genka (HanpHMep, TIOMHH, KHHOa);
4 — oBoraimeHne MHIEBEIMH BOIOKHAMH;

5- L'ﬁZL[‘dHCHpﬂHElHH()C'Ib AMHHOKHCIIOTHOTO COCTABA MACHBIX ITPOJIYKTOB;

6 — JOCTYMHOCTh BO3AEHCTBHIO MHLIEBAPHTENBHBIX (EPMEHTOB XKeyA0UHO-KHIIEYHOTO
TpaKTa

7- MHHHMH3ALUHA NPUMCHCHHA TTHILCBBIX jl(}(‘!‘le()K HCKYCCTBEHHOI'O ITPOHCXOKICHHA.

1 - availability of the price segment;

- positive effect on metabolic processes;

- alternative soy sources of vegetable protein (for example, lupine, quinoa);

- enrichment of dietary fiber;

- balance of amino acid composition of meat products;

6 - availability of the effects of digestive enzymes of the gastrointestinal tract

7 - minimization of the use of artificial food additives.

B W

w

Pucynox 13. HampaBneHuss coBEpIIEHCTBOBAaHUS
pPELIENTYpHOTO  COCTaBa MACHBIX HPOAYKTOB IO
pe3yabpTaTaM aHKeTHPOBAHHUS

Figure 13. Directions for improving the formulation
of meat products on the results of the survey
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Bonee 50% pecnoHIEHTOB OTHaiM TMPEATIO-
YTeHHE TIPe/II0KEHHON B3aMEH COe aJlbTepPHATHBE —
HATypaJbHBIM PACTHTENBHBIM 100aBkaM (73%),
PE3KO HETaTHBHOE OTHOIIEHHE K COE TPOSBIISLIN
2% pecHOHAEHTOB, YeTBEPTh OMPOLICHHBIX BBHIOpan
OTBET «3aTPYIHSAIOCH OTBETUTH.

Takim 0Opa3om, TpeHAB! Ha PhIHKE KOIOACHBIX
W3JETUI OTpaKalOT CTpPEeMJICHHE MOTpeOuTenen
K 9KOHOMHU Ha ()OHE pa3BUTHS TCHACHIUH 310pO-
BOT'O ITUTAHUS.

Eme omgHuM TpeHIoM sBIsSETCS pOCT MOIY-
JSIPHOCTH PETPOTEMATHKH KaK B cepe HHTepIIpeTa-
MK 00pa3oB KyJIbTYphl OOILENUTA, UCTIOIb30BAHIN
PETPOCHMBOJIMKH W 3JIEMEHTOB JTM3aifHa YIIAKOBKH,
TaK ¥ B OTHOIICHWH TIPEANIOYTEHUI TpU 1moadope
KOMITOHEHTOB pPEUENnTyp TMPOAYKTOB B MOJB3Y
HaTypabHBIX WHTpeaueHToB. [lomymspHbM cTaHO-
BUTCS 0OpallieHre K CHMBOJIMKE COBETCKOTO TIEPHO/Ia,
MIPH ATOM OPIHAMHT MSCHOW TPOXYKITUH, TIO3BOJIS-
IOIUI  MPOW3BOAMTENSM BBITOJHO BBIICIATHCS
Ha (OHE KOHKYPEHTOB, KaK MpPaBUJIO, HE MPEATO-
JlaraeT TOJHOM ayTeHTUYHOCTH OOBEKTa H ero
obpaza [21]. CHTHX MO3UIMA TEPCHEKTUBHBIM
00BEKTOM LTSI PACHIMPEHUSI aCCOPTUMEHTA 3arie-
YCHHBIX MSICHBIX W3ACTHH SBISCTCS KOJOACHBIN
xJ1e0, KyMHapHasi TOTOBHOCTH KOTOPOT'O JIOCTHTAETCS
B pe3yJibTaTe 3aleKaHusi, IpUUeM TaKoW crocod
TEPMUYECKON 00pabOTKH SBIACTCS OHUM U3 (aK-
TOPOB OOECTeUeHUs] XOpOIIeH TepeBapUMOCTH
MpOAYKTOB nuTanus. OH peKOMEHA0BaH JIJIs opra-
HU3aLUU TUTAHUSA JHIL TIOKUIIOTO BO3pacTa, B TOM
YHCIIE C TIO3ULMI TUTMEHUYECKOM OLIEHKH IIPOYKTOB
U paoHoB [22].

J1a cTabunmu3anuy U KOPPEKIMH METa0 01 -
YEeCKUX TIPOIECCOB TMOTpEOHTENe CpeaHero
Y CTapIIIero BO3pacTa MpeiiaraeTcsi acCOPTUMEHT
TIPOYKTOB Ha MSCHOIM OCHOBE C HICIIOJTb30BAHHEM MsI-
CO3aMEHSIOIIMX KoMITo3uLmii [23]. MonenupoBaHue
COCTaBa M CBOMCTB KOMITO3HIHI TIPOBOIUTCS C YIETOM
CEHCOPHBIX, TEIOHUCTUYECKUX W JIPYTUX TIPEIIIo-
YTEeHHH JeTePMUHUPOBAHHBIX 10 KOHKPETHBIM IIPH-
3HaKaM TPYIIIT ¥ HHIUBHAYaIbHBIX TOTpeOHTENEH.

C TeXHOJOTHYECKON TOUYKH 3PEHHsI OCOOCH-
HOCTBIO SIBJIIETCSI OPUEHTALMS MSCO3aMEHSIOIINX
KOMIIO3UIIMM Ha UX TUJIpaTallMOHHbIE CBOMWCTBA,
HE YCTYMAIOIIHe WIN MPEBOCXOSIIIE aHATIOTHYHbIE
CBOMCTBAa MOJIENBHBIX CHCTEM Ha OCHOBE Pa3HBIX
BHJIOB MSICHOTO CBIPBS — FOBSIIMHA, CBUHHUHA, MSICO
nTUIs [24].

CoeBble OeNKH, KaK MOTEHITHAILHO HMITOPTH-
pyeMble ¥ reHHOMOJU(DUIIMPOBAHHBIE TIPOIYKTHI,
3aMEHSIOTCS B COCTaBE MACO3aMEHSIOIINX KOMITO3H-
LM Ha aJTbTEpPHATUBHBIC PACTUTEIbHBIE HCTOYHUKU
0Oerka, a Takke MaKpo-, MUKPOJIEMEHTOB M BATAMHHOB
OTEYECTBEHHOTO TPOW3BOJCTBA (JIIOMHMH, KHHOA,
BO3MOXHO HCIIOJIb30BaHHE JPYyrux OOOOBBIX
U TICEBJ03JIAKOBBIX KYJIBTYP).

Jlnst cBsi3u ¢ penakuueit: post@vestnik-vsuet.ru

C no3unuii OnoJIOrMueCcKON LIEHHOCTH U Me-
Tab0IMUeCKOH 3P HEKTUBHOCTH MICO3aMEHSIFOIIINX
OMOTOJIMMEPHBIX KOMITO3HITUA M3 HATYPaTbHBIX
OTEYECTBCHHBIX KOMIIOHEHTOB OCOOEHHOCTBIO
SIBJISICTCS COATAHCHPOBAHHBIH COCTAB AMUHOKHCIIOT,
BUTaMUHOB, MUHEPAJIOB, Jy4llas MepeBapruMOCTh
IO CPaBHEHHIO C MOJICIIBHBIMU MSICHBIMH (DapIleBbIMU
CHCTEeMaMH, MO3WTHBHOE BIIMSHUE HA MOKA3aTeln
0EeNKOBOTO U JTUMHUIHOTO OOMEHa.

C mo3wmuii MPOEKTUPOBAHUS TTOTPEOUTEITH-
CKHX CBOWCTB Pean3yeTcsi KOMIUIEKCHBINA MOIXO0.
npH pa3pabOTKe WHAWBHAYAIBLHO BOCTPEOOBAHHBIX
MSICO3aMEHSFOIIIMX KOMIIO3UIMI B COCTaBE MSICHBIX
NPOIYKTOB. BapbUpyeMbIMH ¥ ONTHMH3UPYEMBIMU
MOKa3aTeIsIMU SIBIISIOTCSI TEKCTYpa, KOHCHCTCH-
IUSI, TIBET, 3arax, BHEITHUH BUJI, TEXHOJIOTHIECKast
(opma MpOLyKTOB.

C HCMOJIb30BaHHEM aHKETHO-OMPOCHOTO Me-
TOZIa YCTAHOBJICHBI TeIOHICTUYECKUE ITPEAIOYTSHHS
noTpeduTeNneld CpeJHero W CTapiiero Bo3pacTta
B OTHOIIICHUH KOMOWHHUPOBAHHBIX MSCO-PACTUTEITh-
HBIX TIPOJTYKTOB, TPOU3BOANMEBIX O€3 HCTIONH30BaHHS
coeBoro Oernka. B kauecTBe albTepHATHBBI COCBOMY
Oenky ObUTa HCIONB30BaHAa KOMIIO3WIMS HaTy-
paTBHBIX OMOTIONIMMEPOB, UMHTUPYIOIIAS MSICHOU
(dapm 1O COBOKYMHOCTH  (PH3UKO-XMMHUYECKUX,
(YHKIMOHATEHO-TEXHOIOTHUYECKIX XapPaKTEPHCTUK
U MoKa3aTesield OnoIornaeckoi neHHoctu. Pazpado-
TaHHAs! KOMITO3HITHSI OMOIIOJIMMEPOB arpoOnupoBaHa
B COCTaBe PEIENTYphl KOJI0ACHOTO Xjeba M MoJTy-
(habprKaTOB — KOIOACOK IS JKapKu 0e3 000JI0UKH
B KaU€CTBEC 3aMCHLI MACHOT'O ChIPbA.

Hamu Obuta mnpoBeieHa CpaBHUTEIbHAS
OIIEHKa PEelENTYPHO-KOMIIOHEHTHOTO  COCTaBa,
(YHKIMOHAIBHO-TEXHOJIOTHYECKUX ~ CBOHCTB U
nokazareieil MUIIEBOW IIGHHOCTH PYOJCHBIX
oy paOprKaTOB, B TOM YHUCIIE C UCIIOJIb30BaHUEM
MpPaMOPHOH TOBSJIMHBI, MOJIB3YIOIIUXCA CIIPOCOM
Ha OTEYECTBEHHOM pBIHKE, 11 GOPMUPOBAHHS
MPENIOKEHUH TI0 COBEPIIEHCTBOBAHUIO aCCOPTH-
MEHTa NMPOJIyKTOB MepepaboTKH MPaMOPHO roBsi-
JUHBL C HUCIIOJB30BAHHUEM ChIPbA MMOHMKEHHOM
copTHOCTH [25, 26].

IlpoBeneHHass  CpaBHUTENbHAs  OICHKA
pyOseHbIX 1moy(haOpUKaTOB IO PSIIY TEXHOJIOTHU-
YeCKHX T0Ka3aTeNel MOCTyXujia OCHOBOW JUIs
(bopMHPOBaHUSI IPEUIOKEHUN IO COBEPIICHCTBO-
BaHUIO ACCOPTHMEHTa TMPOAYKTOB IepepadoTKu
MpPaMOPHOH TOBSIIUHBI C UCTIOJIB30BAHUEM CBHIPBS
MOHM>KEHHOU COPTHOCTH:

® [PUMEHEHHE MpPErnapaToB TPAHCIIyTaMHU-
Ha3bI 1JI1 CHUXKCHUA ce0EeCTOMMOCTH 1 YaIydlI€Hus
NOTPEOUTENBbCKUX — XaPaKTEPUCTHUK  MPOAYKTOB.
OCHOBHBIMH MEXaHM3MaMH BO3JCHCTBUS SIBIISIIOTCS
pC€aknun IoJIMMEpU3aliii, KOTOPBLIC IIPUBOAAT
K U3MEHEHHUIO THAPO(OOHOCTH OEITKOBBIX MOJIEKYJL.
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OCHOBHBIMH KaTIM3UPYEMBIMH PEAKIUSIMH SIB-
JISFOTCS AIMITBHBIN MEPEHOC, CBA3BIBAHUE MEXKIY
TITyTAMHHOBBIM M JTU3UHOBBIM OCTaTKaMH OEIKOB
U JIe3aMUHHAPOBAHHE);

® BBITYCK KPYMHOKYCKOBBIX MOJy(hadpu-
KaTOB JJIS 3alleKaHus THIIA «ACCOPTH» C MCIOJb-
30BaHMEM HATYPAIBHBIX TPSHO-APOMATHUECKUX
KOMITOHEHTOB B COCTaBE MapHHAI0B U pa3pabOTKON
«OPAHIIOBBIX» PEIETITYP C YTBEP)KACHHEM B (popmate
CTaHJapTa OPTaHHU3AIINH;

® pa3pabOTKa OPHIMHAIBHBIX PELEnTyp
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