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AHHoTaums. Pa3paboTka KOHKYPEHTHOH CTpaTerny KOMIIAHHH, SIBJIAACH BKHBIM (haKTOPOM €€ Pa3BUTHS, ONPEENAET KOMIICKCHBIH
MOAXOJ K YNPaBIEHHIO KOHKYPEHTOCIIOCOOHOCTBIO ITyTEM NMPHUMEHEHHUSI IMUPOKOT0 KPyra HHCTPYMEHTOB, B TOM YHCIIE OCHOBAHHBIX
Ha YIpaBIEHHM M ONTUMHU3AIMH KIIOYEBBIX OH3HEC-TIPOIECCOB KOMMAHUM. llenb BBIMOIHEHHOTO HCCIEJOBAHUS COCTOSTIA B
pa3paboTKe U anpodanuy METOAUYECKOTO MOAX0Ma K ONTHMH3AIMU OM3HEC-TIPOIECCOB KOMIIAHUH KOXKEBEHHOI NPOMBIIUICHHOCTH
Pecrry6nikn Vpak Ha OCHOBE peayiH3allii CEpHU MOCIEJOBAaTENBHBIX IIAros, BKIIOYAIOIINX KaK OLEHKY OTJEIBHBIX IapaMeTpoB
muddepeHIanuy KOHKYPEHTHOI CTpaTeruy, Tak M HWACHTU(QHKAIWHM NPOOIEMHBIX 30H U MOCIEAyIOmed HacTpOHKH OH3HecC-
npoueccoB. Vcnonb3ys pa3IuuHble METOIbI HCCIEA0BAHUA: dKOHOMUYECKOr0, CTATUCTUYECKOT0, CPABHUTEIBHOIO aHAIN34, aHAJIOTHU
U JIOTHYECKOTO OOOCHOBAaHUSA, aBTOPHI MPEATAraroT pa3pabOTKM IO OIEHKH KOHKYPEHTOCIIOCOOHOCTH U €€ MOBBIIECHUIO
MPUMEHUTENBHO K OpraHu3alusaM, QyHKIMOHUPYIOIMM B KOKEBEHHOH MTPOMBIIIIEHHOCTH. Pe3ynpTaThl IpOBEIEHHOTO HCCIEJOBAHUS
BBIP)KAIOTCSI B BUJIE Pa3pabOTKKU aBTOPCKOTO aJTOPUTMA IO BBIBIECHUIO NApaMETPOB KOHKYPEHTOCIIOCOOHOCTH B COOTBETCTBHH C
TUIOM KOHKYPEHTHOM CTpaTeruu, a TakKe B BUJAE Pa3pabOTKM MATPHUIIBI ONpPEAeNeHUs] KOHKypeHTHoU cTparermu. Ha ocHose
000011eHNsT HAyYHBIX HCCIICJOBAaHUII aBTOPHI NPEACTaBIIM Ha HAayYHOE PAacCMOTPEHHE OCHOBHBIC MapaMeTpsl Mud(epeHIuanum
OM3HEC-MOJEeTH TIPOM3BOACTBA MPOMYKIMH M3 KOXHM, a TakKe aHAIUTUYECKYIO CXeMy CTOMMOCTHOTO aHalW3a NPUMEHUTENBHO K
00BeKTy uccienoBanus. [IpencraBieHHass MeTOAWKA MOKET OBITH HCIIOJB30BaHA JUIL MOCTPOCHUS 3((HEKTUBHOH CHCTEMBI Mep
TOCYIapCTBEHHON ITOJUIEPKKH, a Takke MOXKET OBITh HCIIOJB30BaHA B y4eOHOM IIpoIlecce BBICIIMX YYEOHBIX 3aBEICHHH Kak
JUIAKTHYECKUH ¥ IPaKTHIECKUI MaTepuall.

KnioueBble c/i0Ba: KOHKYpeHTHas crparerus, auddepeHuaniss KOHKYPEHTOCIIOCOOHOCTH, CTpPaTernyeckoe YIpaBiIeHHE,
KOHKYPEHTHOE IPEUMYIIECTBO, IPOLIECCHBIH T0AX0/, OH3HEC-TIPOLIECC, NTapaMeTPbl KOHKYPEHTOCIIOCOOHOCTH
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Abstract. The development of a company's competitive strategy, being an important factor in its development, defines an integrated
approach to competitiveness management by applying a wide range of tools, including those based on managing and optimizing the
company's key business processes. The purpose of the study was to develop and test a methodological approach to optimizing the
business processes of the leather industry company of the Republic of Irag on the basis of a series of successive steps, including both
assessing individual parameters of the differentiation of the competitive strategy and identifying problem areas for further setting up
business processes. Using various research methods: economic, statistical, comparative analysis, analogy and rationale, the authors
propose developments to assess competitiveness and its increase in relation to organizations operating in the leather industry. The
results of the study are expressed in the form of developing an author's algorithm for identifying competitiveness parameters in
accordance with the type of competitive strategy, as well as in the form of developing a matrix for determining a competitive strategy.
Based on a synthesis of scientific research, the authors presented for scientific consideration the main parameters for differentiating the
business model of leather products, as well as an analytical scheme of cost analysis in relation to the object of study. The presented
methodology can be used to build an effective system of government support measures, and can also be used in the educational process
of higher educational institutions as didactic and practical material.
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BBenenne

Bonpocam crparerndeckoro yrnpapleHHUs
KOHKYPEHTOCITOCOOHOCTHIO KOMITAHUH TIOCBSIICHO
3HAYHUTENILHOE KOJIMUYECTBO TPYIOB POCCHUICKHX U
3apyOexHBIX aBTOpoB. Cpenn 3apyOeKHBIX aBTOPOB
cienyet, mpexnae Bcero, orMeTuTh M. Iloprepa,
COTJIACHO KOTOPOMY «pa3paboTka KOHKYPEHTHOMN
CTpaTeruy 3aKITI04acTCs, MO CYIIECTBY, B OTHICKAHHN
4eTKOW (DOPMYJIMPOBKH TOT0, KaK MPEATPHUSATHE
OyJeT BeCTH KOHKYPEHIHIO, KaKUMH JOJDKHBI OBITh
€ro 1IeJ1 1 KaKWe CPE/ICTBA U ICHCTBUS TOHAI005TCS
JUIS TocTrKeHust >tux nenei» [1]. Kak ormeueHo
B ero paborte «KOHKypeHTHas CTpaTerus: METOIbI
aHaJM3a OTpaciel 1 KOHKYPEHTOB C HOBBIM BBEIe-
Huem» («Competitive strategy: Techniques for
Analyzing Industries and Competitors with a new
Introduction») [2]: «kOMITaHUH TOCTUTAIOT KOHKY-
PEHTOCIIOCOOHOCTH TIOCPEACTBOM OJHOTO  HJIH
HECKOJbKMUX KOMOWHAIMH W3 TpeX TMOIXOJOB:
nuddepeHImanys, MUHUMH3ANIUS H3ACPKEK WIN
(dboxycupoBanue». BaykHO MOAYEPKHYTh, UYTO KOH-
KYpEHTOCIIOCOOHOCTD MPH peaTu3aliiy YKa3aHHbBIX
cTpateruii OyJIeT OTpakeHa B Pa3THYHbBIX TapaMeTpax.
Tak, B TOM ke paboTe OTMEUEHO, YTO: «KOMITAHUH,
HCTIONB3YIOIINE CTpaTerdo  auddepeHIraIum,
JOOUBAIOTCS KOHKYPEHTOCITIOCOOHOCTH, BBLICIISIS
CBOY TIPOJYKTHI WJIHA YCIYTU TI0 CPABHEHUIO C KOH-
KypEHTaMH, JeJiasi UX YHUKAJIbHBIMI.

B pabGore A. Annmae-Kopanku (A. Addae-
Korankye) [3] ormeueHo, YTO: «KOMIAHHH, WC-
TMOJB3YIOIINE CTPATETHI0 MHUHUMH3AIMN H3JIEPIKEK,
3¢ (})EeKTUBHO KOHKYPUPYIOT Ha OCHOBE IICHBI.
[MapameTpbl KOHKYPEHTOCTIOCOOHOCTH B 3TOM CITydae
BKITIOYAIOT BO3MOXKHOCTh CHIDKEHHS H3JIEPIKEK,
3 PEKTUBHOCTD, KECTKUIH KOHTPOJIb 3aTpaT, OBbI-
nieHre 00beMa TPOM3BOJICTBA C IIENBI0 TONyUYCHHS
a¢dekra macmtaba». B 310t ke paboT oTMEUEHO,
YTO: «KOMIIaHUs], UCTIONB3YIOMIasl CTPAaTeruio (PoKy-
CHpOBaHMs, (OPMHPYET KOHKYPEHTOCIIOCOOHOCTB,
KOHI[EHTPUPYS YCWIHS Ha ONPEACICHHOM PEro-
HaJIBHOM PBIHKE WJIU TPYIIIE TOKYIaTeIei».

B teuenue psga ner Benach AUCKyccHs 00
HCTOYHHMKAX YCTOWYMBOH KOHKYPEHTOCIIOCOOHOCTU
C BBIJICJICHUEM U MPOTHBOIMOCTABICHUCM JIBYX IOl
XOJIOB: MO3UIIMOHUPOBAHMS U PECYPCHOM TEOPHHL.

ITo muenuto JIx. bapuu (J.B. Barney) [4]:
«ecnmu (upMa peanmu3yeT CTPATETHIO CO3JaHUS
IIEHHOCTH, KOTOpasi He MOXET OBITh pealn30BaHa
HUKAKUMH TEKYIUMH WIN MTOTSHIUATLHBIMUA KOH-
KypeHTaMH, Takas (GupmMa HUMeeT KOHKYpPEHTHOE
npeumyiiectBo. Kpome TOro, KOHKYpEHTHOE
MPEUMYIIIECTBO OMUCHIBAETCS KaK MPEUMYIIECTBO,
KOTOpOE UMeeT OfiHa (PUPMa OTHOCHUTENHLHO KOHKYPH-
pyrormx ¢upM. JIpyruMu cloBamMH, KOHKYPEHTHOE
MPEUMYIIIECTBO CYIIECTBYET, Koraa (hupMa MOXKeT
MPEIOCTABIATH T JKE€ TPEUMYIIECTBA, YTO M KOHKY-
PCHTBL, HO C MEHBIIINMH 3aTpaTamMu (TPEUMYIIECTBO
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MUHHUMH3ALUN U3AEPKEK) WU NIPEIOCTaBIISATh BbI-
TOJbl, MIPEBBIIIAIOIINE BHITOJbl KOHKYPHUPYIOLIIX
MPOAYKTOB (MPEUMYIIecTBO MU hepeHIINAIINN )».

B pamkax pecypcHOl Teopur OCHOBOM KOH-
KypPEHTOCIIOCOOHOCTH SIBISACTCS] HAJIHYHE PEIKUX,
LEHHBIX, HECTIOCOOHBIX K Iepefadye M KOMUPOBAHHIO
pecypcos. Ilo muenuto Ix. Jupucy (J.I. Dirisu)
u 1p. [5], pasnooGpasue pecypcoB U Gapbepbl
WX TIepEMEIICHUS SIBIISTIOTCS OCHOBOH B Pa3IUuMsIX
cTpateruii opranuzaiii. THbIMU cJI0BaMu, pazinyust
B TIPUBJIEKAEMbBIX peCypcax MPUBOST K PA3ITUIHIO
Om3Hec-MoneNel, MIpeaonpeaenss WX B TEUEHHE
JUTTENhHOTO BpeMeHnu. Ecnu kommanus, obnana-
IOLIass OrPaHUYEHHBIMH pPECypcaMi, CIIOCOOHA
co3/laBaTh LIEHHOCTb, a €€ PpEecypchl HE MOLYT
OBITH CKOIIMPOBAHBI €€ KOHKYPEHTAMU WJIU JIETKO
3aMEHEHbI APYIUMH PECYPCaMH, TO TaKasi KOMIIAHUS
3aHMMAaeT JOMUHHPYIOILEe M0JI0KEHHE H, CJIe0Ba-
TENBHO, TIOJIy4YaeT YCIOBHSA, OOECIeUnBaroNIe ei
JOCTIKEHHE YCTOWYMBOM KOHKYPEHTOCIIOCOOHOCTH
Y U30BITOYHOM PUOBLITH.

Ha npotsbkennu nocneqHux et ObLI0 nprBe-
JICHO MHOTO KPUTHYECKUX 3aMEeYaHU OTHOCHTEIIHHO
MOJX0/a MO3UIIUOHUPOBAHUS, YTO MPHUBEJIO K TO-
SBJICHUIO PECYpCHOTO MOJIX0J1a, OCHOBAaHHOTO Ha
HIMPOKO M3BECTHBIX B3TIIAX psifia aBTOPOB, TAKUX
kak b. Bepuepogenst, E. [leapoys (B. Wernerfelt,
E. Penrose), /Ix. lramek, ®@. DOBanc (G. Stalk,
P. Evans) [6]. PecypcHas Teopust Ipearmosaraer,
YTO KOHKYPEHTOCIIOCOOHOCTh TOCTUraeTcs IMyTeM
NPaBUIBHOTO MCIIONB30BAHUSI PENKUX PECYpPCOB
B JIOJICOCPOYHOM mnepcnektuBe. HecMoTps Ha He-
OombIIOe paznmuyne, CYHIeCTBYeT O0Inee MHEHHE
OTHOCUTENIBHO TOTO, KaK PECYpChl ONPENeIISIOT
BO3MOXXHOCTH, oOecrieunBatomye GopMUPOBaHHUN
KOMIIETCHIIMH, KOTOpBIE TPYAHO CKOIUPOBATH
KOHKYPEHTaM.

B pamkax pecypcHOro mnoaxoja MCXOIHas
TOYKa JJIsSi HCTOYHUKOB KOHKYPEHTOCTIOCOOHOCTH
HAXOJUTCS BHYTPHM KOMIIAHWH, a HE HAYMHAETCS
C paccMOTpeHus Mpo0JIeM, CBSI3aHHBIX CO CTPYKTY-
poii peiHka. Ilpu 3ToM mo0ast cTpaTerusi MOXKET
CUUTATHCS YCIEUTHOM, TONBKO MPH YCIOBUH €€ I10-
JIO)KUTETTLHON OIEHKH ToTpeOuTensaMu. JlaHHbIH
(dakT BO3BpallaeT HAC K ITOJIOKEHHUSM [IKOJIBI
MO3HIIUOHUPOBAHUSI.

Takum 00pa3oM, MOHO CHAENaTh BBIBOJX
0 MPUMEHUMOCTH OOOMX MOJXOIOB B KOMILIEKCE
1u1st Oostee TIryOOKOro MOHUMAHUSI IPUPOABI M UCTOU-
HHUKOB KOHKYPEHTOCIIOCOOHOCTH. lcrmonb3oBanue
PECYPCOB M COOTBETCTBYIOLIMX WM KOMIETEHIMH
HUKaK HE OMpPOBEPraeT MO3UIKMOHHBIE YCIOBHUS
Ha pBIHKE, KOTOPBIE, B CBOIO OYEpelb, MOTYT OBITh
00ycioBneHs! 3TUMHU pakrtopamu. [ToMumo mpusre-
YeHHs PEIKHX PpecypcoB W OPMHpPOBAaHMS Ha UX
0a3e OTIMYUTENbHBIX KOMIIETCHLUMH MAJIs KOMIa-
HHUY BayKHBI 1 MEPOIIPUATHS 10 3aXBaTy PhIHOYHON
MO3MLUH, YTO COOTBETCTBYET TPEM HalpaBICHUIM
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KOHKypeHTHOU cTtpareruu M. Iloprepa. Cmoco6-
HOCTh (UPMBI TPUOOpETaTh | MOJACPKUBATH
KOHKYPEHTOCIIOCOOHOCTH TECHO CBSI3aHA C PhIHOYHOM
CTPYKTYpOIi, IIOCKOJIEKY OHa MOXET ITOMOYb KOM-
MaHUSAM JIOCTHYh HEOXHUJIAHHO BBICOKUX YPOBHEH
npubbuTH. [Ipy 3TOM KIIFOYEBBIE MapaMeTphbl KOH-
KYpEHTOCIIOCOOHOCTH MOTYT OBITH BBIPaXKEHBI
B CJICIIYOIIIEM TICPEYHE XapaKTEPUCTUK: COCPEIO-
TOYUTHCS Ha MOTPEOHOCTSAX KIUCHTOB; OCHOBBI-
BaThCs HAa KIIOYCBBIX KOMIICTCHIUAX KOMIIAHWH;
CO371aBaTh CHCTEMY HENPEPHIBHOTO YIIYUIICHHS
crparernr;  (GOPMHUPOBATH  COOTBETCTBYIOIIHE
CTpaTeruy MEPOIIPHUATHS ONIEPATUBHOTO YPOBHSI.

[IponomkeHreM TPEACTABICHHBIX — WJCH
SIBJIICTCSL TEOPHS JUHAMUYECKUX CIOCOOHOCTEH,
B paMKaX KOTOPOW CUHTAETCS, YTO IEPCIEeKTHB-
HOCTh KOMIIAHWH OTpENeisieTcs TEePBEHCTBOM
HE HA COBPEMEHHBIX, a Ha OYIYyIINX pPBIHKAX.
Byaymme peiHKH emie He CYIIECTBYIOT, HO UX
HEOOXOJMMO TIPENICTABNIATh YK€ ceddac W CTpe-
MHUTBCS K UX (POPMHUPOBAHHIO.

K. Ilpaxamag, I'. Xosmen (C.K. Prahalad,
G. Hamel) [7] oTkasamuch OT TPAAMITHOHHBIX
MPHUHIIMIIOB CTPATETUYECKOTO IUIAHUPOBAHUS H
BBEJIM B 000POT TaKHE TEPMHHBI, KaK «CTpaTeriye-
CKHE HAMEPEHUS U «CTPATErUuecKasi apxuTeKTypay,
KOTOpBIE 03HAYAIOT MPOSCHEHHE KOHTYPOB OyIyIIeit
oTpaciiu 1o Mepe ee co3faHus. [lo ux MHEHUrO,
JUTSI 3aBOCBAaHMST MeECTa Ha PbIHKaxX OyIyIlIero
CleyeT He OrpaHUYUBATH CTPATCTHUYCSCKUE IICIH
UMEIOIIIMHUCS CETOHSI PecypcaMu, a OTOJIBUTATh
[eMH OT PECypcoB Kak MOXKHO nambiie. Ecim
HampaBlieHHE BBIOPAHO MPAaBHIBHO M BCE CTPYK-
TypHBIE TIOAPA3EIICHUS ABIKYTCS K eI COTJIa-
COBaHHO, TO HEOOXOIMMBIE pECYPCHl CIEAyeT
HapaInMBaTh 110 Mepe MPOIBIKECHHUS K TEIIH.

JlaHHBI TOMXOJ TO3BOJNSET TO-HOBOMY
B3IJISIHYTh HA Ipo0iieMy (opMHUpOBaHMS KOHKYPEH-
TOCIIOCOOHOCTH KOMITAHUU. MOXKHO YTBEPXKIATh,
YTO0 00ECIECUCHUE KOHKYPEHTOCIIOCOOHOCTH MOXKET
OBITH JIOCTUTHYTO PA3JIMYHBIMH YHHKAJIbHBIMH
KOMOMHAILIUAMHU €€ TapaMeTPOB, TCHEPHUPYs TMpPH
3TOM HECKOJIbKO BapUaHTOB Pa3BUTHS KOHKYpEH-
TOCIIOCOOHOCTH B OyayILIEM.

[Momxom Takxke MO3BOJSET MPOBECTH HEKO-
TOPYIO TapajyieNb C KOHICMIUEH MMapTHEPCKUX
OTHOIICHWH, IIEHTPOM KOTOPOH SABISETCS TakK
Ha3pIBa€MOE CTpATETHUYECKOe IMapTHEPCTBO, Halle-
JICHHOE Ha B3aMOBBITOJIHOE CO3/[AHUE U pacTpesie-
JieHue 1eHHOCTH [8]. JlaHHBIH MOAXO0A OTHOCHTCS
K HOBOMY TJI00aJIbHOMY PBIHKY, KOTOPBIH MPUBEIT
K OoJiee CIIO)KHOW W TUHAMUYHON (hopMe KOHKY-
peHImy, Onaromapsi JMHAMUYSCKUM BO3MOXKHOCTSIM
M TaK Ha3bIBa€MOM rUrnepKoHKypeHmuu [9].

l'unepkoHKypeHIUsl ABISIETCA, 110 CYIIE-
CTBY, CJICICTBHEM JHMHAMUKUA CTPATErHYSCKOTO
YIPaBJICHUS Cpear TII00ATBHBIX ¥ HHHOBAI[MOHHBIX
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KOHKYpEeHTOB. B ycnoBusix 6bI1CcTpo pacTymieil KoH-
KYpPEHIIUH B TypOYJIEHTHOW | HEMpeaCcCKa3yeMoun
Ou3HEec-cpeie MOXKHO IMPEIONI0KNTh, YTO KOHKY-
PEHTOCIIOCOOHOCTh HE MOYKET OBITh YCTOWYHBOM.
B ycrnoBusiIX THNEPKOHKYPEHLMH MapaMeTpoM
KOHKYPEHTOCIIOCOOHOCTH CTaHOBHUTCS CKOPOCTh
aJanTaiyyd KOMIAHUHM K MEHSIOIINMCS yCIOBHUIM
BHEIIHEW CPeJIbl, TO €CTh OBICTpasi M HEeTIpephIBHAS
KOPPEKTUPOBKA CTpaTETrnii ObICTpee, YeM y KOHKY-
PEHTOB, IUIsl TOTO YTOOBI CO3/1aTh HENPEPHIBHBIN
HOTOK MHHOBAIIMOHHBIX Mpenmytnects [10].

CornacHo TeOpHUHM JUHAMHYECKUX CHOCO0-
HOCTEH Bce MmapaMeTpbl KOHKYPEHTOCIIOCOOHOCTH,
KOTOpble 3(()EKTHBHO HCHOIB3YIOT CTPYKTYPY
pBIHKA, SBISIOTCS BPEMEHHBIMH, MTO3TOMY KOMIIa-
HUSAM JUTS TIOAJIEPKAHUS IPEBOCXOTHON TIPOU3BO-
JUTEITBHOCTH HEOOXOMMO KOHIIEHTPHPOBATHCS HA
MHCTpYMeHTax aganrtanuu [11].

B nauane XXI B. pecypcHas Teopus TpaHc-
(dhopmupoBaIack B 00JIee TUHAMUYHYO KOHIICTIIIHIO
«OKOHOMHKH  3HAHHI», XapaKTepU3yIOUIyIoCs
JOCTIDKEHHEM KOHKYPEHTOCHOCOOHOCTH ITyTEM
(hopMHPOBaHUSI OCHOBHBIX KIIFOUEBBIX KOMIIETCH-
umit [12]. Jng naHHOM KOHIEMIIUU, KaK ¥ JI T€O-
pUHM JIMHAMHYECKHX CIIOCOOHOCTEH, XapaKTepHO
MpeICTaBlIeHHE O TOM, YTO KOHKYPEHTHasl AUMHAMUKA
crpoca M MPEIJIOKEHHUST IOCTENIEHHO YCTpaHsSET
T00bIe BO3MOXKHBIE KOHKYPEHTHBIC MPEHMYILECTBA.
[losTOMy cTpaTernueckoe ymnpaBlieHHE TOJDKHO
COCPEJIOTOUYHTHLCS Ha (POPMUPOBAHUH TTAPAMETPOB
KOHKYPEHTOCITIOCOOHOCTH, OCHOBAHHBIX Ha HEMa-
TEepPUATBHBIX aKTUBAX WU «3HAHUSIX», HA TIEPBbI
IUTaH BBIXOAT TakHue MapaMeTphl AESTeIbHOCTH,
KaK HaJu4yue CUJIBHOTO JUAEpPCTBA, aJAalTHBHOM
OpraHM3allMOHHON KYJIBTYPHI, CO3JaHHE CHUCTEM
pa3BUTHS TIEpCOHANA U T. II.

B Tteopun 5KOHOMUKHM 3HAaHHH OCHOBHBIM
HOCUTENIEM KOHKYPEHTOCIOCOOHOCTH  SIBIISIETCS
TBOPYECKUN COTPYJHHK W UTHOPHUPOBAHUE PA3BUTHS
COTpPYJHHMKA MPUBOJUT K MPOHU3BOJCTBY HECOBEp-
LICHHBIX MPOAYKTOB KOMIIAHHH, & KOHKYpPEHTO-
CIOCOOHOCTh JTOCTUraeTcs Oyarojapsi HaBBIKaM,
YMCTBEHHBIM CIOCOOHOCTSIM, OPTaHU3alMOHHBIM
[EHHOCTSIM, KOTOPBIE CO3JAIOT YCTOWYHBBIE TIpe-
MMYIIECTBa KOMIIAHHUH.

BwMmecre ¢ Tem B nocrnieziHee BpeMst TOSIBHJIVCH
TOUKH 3pEHHS, 0003HAYAFOIIHE OTPACIICBYO CIICIIUPUKY
KoHKypeHTocnoco6HocTr [13].  [IpomblmenHsie
OpraHM3allil Bce OOJbIIE TPHUBEPIKEHBI MOAXOMY,
W3JI0KEHHOMY B TEOPUH  TO3UIIMOHUPOBAHWS.
CTOpPOHHUKHM JAHHOM TOYKH 3pPEHUsI CUUTAIOT, YTO
MIPOU3BOIUTENBHOCTh KOMITAaHMH BO MHOTOM OIIpe-
JIETSIETCS] CTPYKTYPOH OTpPaciii, MOCKOJIBKY HPOU3-
BOJICTBEHHAs! ACSATEIILHOCTh TPeOyeT 3HAUMTEIbHBIX
BIIOKEHMI KaluTajia 1 He MOXeT (PYHKIMOHHPOBATH,
HCKJIIOUUTEIBHO ONUPAsACh HAa KPEaTHMBHOCTh U
aJaNTUBHOCTh COTPYIHUKOB, KaK 3TO BO3MOXHO
B CEPBHUCHBIX OPTaHU3ALIUAX.



Plakin A.E. et al. Proceedings of VSUET, 2019, vol. 81, no. 4, pp. 231-242

MaTepl/IaJIbl U METOAbI

C MeToAMYecKod TOYKM 3peHHs peann3amus
YKa3aHHBIX BBIIIE MOXOJOB K pa3pabOTKe KOHKYPEHT-
HOW CTpaTeruy B HACTOSIIEE BPEMSI PEaIN3yeTCsl TyTeM
MPUMEHEHHS TOCTaTOYHO [IMPOKOro Habopa ynpasJieHde-
CKMX MHCTPYMEHTOB, BKJIIOYAsl CETEBBIE M CTEHKXOJIEp-
CKHE MOJIENH, CUCTEMY COallaHCMPOBAHHBIX MMOKa3aTelie,
AGILE u SCRUM TexHonmoruy, MeHeIKMEHT OBICTPOTO
pearupoBaHus, a TAKKe MPHHIMIBI PaOOTHI, YKIIAIBIBAIO-
IIyecs B METOIOJIOTHIO YIIPABIICHUST OM3HEC-TIPOIIeCCaMu
U peHHKUHUpHHTa On3Hec-miponieccoB (Business Process
Management (BPM), Business Process Reengineering
(BPR), B TOM Yiciie Ha OCHOBE HICOJIOTHH OepexIv-
BOTO MPOU3BOJICTBA.

Merononoruueckas 6a3a MpoLecCHOro Moaxo/a
MpeJCTaBICHa CErOAHA paboTaMM TaKUX aBTOPOB, Kak
Annpeesa E.C., banuyk I''.I'., Korrrenosa JL.B., Vergidis K.,
Tiwari A., Maieed B., Groger C., Schwarz H., Mitschang B.
u jp. [14; 15; 16; 17; 18], paccMaTprBaroImX MpOOIEMATHKY
COBEPIIICHCTBOBAHKS OM3HEC-TIPOIIECCOB € OOIIETCOpETIIC-
CKHX U JIOTUKO-CTPYKTYPHBIX NO3ULUNA. PeuH>XxuHUpUHT
OM3HEC-TIPOIIECCOB MCIIONB3YeTCs] KOMITAHUSAMH C TIEIBI0
OCBOCHUS HOBBIX nyTeﬁ TIOBBIIICHUSA KOHKypeHTOCHOCO6-
HOCTH, OIHaKO B METOAOJIOTHH MPOIECCHOTO IOAX0/a
CYIIECTBYET, TEM HE MEHEe, Pa3pblB MEXIY LEJICBOil
OpHEHTalMeN PEMHKUHUPUHTA U KOHKYPEHTHOM cTpa-
Teruedl kommanuu. CXeMaTHYHO U300pakeHUE JIF000Tr0
Tporiecca MOKHO TIPEICTABUTD KaK JIOTUUECKYTO TIOCTIE0-
BaTeJIbHOCTH IIaroB WJIM OTEpalii 1o npeodpa3oBaHUIO
«BXOJIOBY» B «BBIXOJIB», & TAKKE COOTBETCTBYIOIINE B3aH-
MOCBSI3M MEXy OT/EIbHBIMH 3JIeMEHTaMH. YTIpaBieHHe
MIPOIIECCOM BKIIOYAET B ce0sI TOYHOE OmpeieicHHe U
JIOKyMEHTHPOBaHHE MPOLEAYp YIPaBICHUS IPOLECCOM.
MetomaMu, KOTOPBIE HCIONB3YIOTCS UIL KOHTPOSI U
VIYYIIeHHs TPOIECCOB, SBIIIOTCS METOIBI CTaTHCTHYE-
CKOTO KOHTpOJISl Iporiecca, aHamm3 3(P(EKTOB pexnuMa
0TKa3a, MPOBEPKa OITHOOK, BEIOOPKA U IPOBEPKA | JIP.

Peanmu3anust mpoueccHOro Iojaxoja B paMmKax
CTPaTEeruyecKkoro YIpaBieHHs] KOHKYPEHTOCTIOCOOHOCTHIO
TpeJIrnosaraeT Onpe/eicHue OM3HEeC-TPOIECCOB, KOTOPHIS
CJIE/IyeT MOJBEPraTh OLIEHKE U Mocieayomeil Moaudu-
Kallii B COOTBETCTBHH C BEIOPAaHHOW KOHKYPEHTHOM
crpaterveil. B 3Toil CBA3M BO3HHMKaeT psAJl BOMPOCOB
B OTHOIICHHH OOBEKTAa OICHKH W aHANIH3a, a TaKKe

el

post@vestnik-vsuet.ru
METOJIMYECKHX aCHEeKTOB yKa3aHHBIX IPOLEIyp, B TOM
qucie Heo0XoMMo chOpMHUPOBATh IIEpeUeHb U3MeEpsie-
MBIX TOKa3aTejeld Ou3Hec-IpoleccoB, NEPHOIUIHOCTD
OCYIIECTBJICHHSI TIPOLIEAYP aHAIN3a U PETYINPOBAHUS,
y4eCTh OpraHU3alMOHHbIC ACTIEKTHI.

Ipemaratorcss claeayrolMe KIIOYEBBIE IIArH
pa3paboTaHHOW METOIUKH.

1. Ompenenenue Mo3WIMKM KOMITAaHHWH IO ITapa-
MeTpaM <«IICHOBas TMO3WIMS U U3AEpKKU». [laHHbBIE
XapaKTEPUCTUKU SIBJISIIOTCS KOMIUIMMEHTAPHBIMU U
OTPaXKaIOT BECh CIEKTP (DAaKTOPOB, BO3JCHUCTBYIOLIMX
1 BKJIIOYEHHBIX B OM3HEC-MO/IENIb KOMITAHHH.

2. TloctpoeHue Marpulbl HACHTUDHUKALUH
KOHKYpeHTHOH ctpareruu. CTpaTermdeckue peakiuuu
B paMKax TpeuIaracMoil MaTpUIIbl YIIOPSZOIECHBI HCXOS
W3 TPHPOIBl IAPaMEeTPOB  KOHKYPEHTOCIIOCOOHOCTH
YYaCTHUKOB KOHKPETHOTO PhIHKA, OCHOBaHHBIX Ha YHH-
KaJIbHBIX OTJIMYHUTEIbHBIX CBOMCTBAX OM3HEC-MOJEIH
LIEHNMBIX TOTPEOUTETEM HACTONBKO, YTO OH TOTOB
IUIATHTh LIEHY, NPEBBIMIAIOIIYI0 CPEIHIO LEHY 10
COOTBETCTBYIOIIEMY pBIHKY. KoMmnanuu, uMeromue
BO3MOXKHOCTh KOHKYPHPOBATb CO 3HAUCHUSIMH LICHBI
BBIIIIE CIUHMUIIBI, IOJDKHBI HCIIOIH30BaTh CTPATETHIO
nuddepeHnuanuy, TpaHCPOPMHUPYS OH3HEC-MOJCIh
10 3HAYMMBIM JUIsl TIOTPEOUTEIIS ITapaMeTpaM: KauecTBO
TOBapa, CIOCOOBI IIIATEXa, YCIOBHS AOCTABKH H T. .
Ilo3uims Takoro y4acTHHKA M3MEPSIETCS OTHOCUTEIIBHOMU
BEJIMYMHOMN 3aBBIIICHUS IIEHBI, MMOCKOJIbKY KOMIAHUSI
3aCTaBSIET PBHIHOK IUIATUTH IIEHY, OOYCIOBJICHHYIO
0COOBIMH TIapaMeTpaMu  JudQepeHnuanun  Ou3Hec-
Mojenu. Iyt KOMIaHUM TaKOTO THIIA MPUOPUTETHBIMU
SIBJISIFOTCS] OM3HEC-TIPOLIECCHI, ITO3BOJISIOIINE KOHTPOJIH-
poOBaTh M yIydllaTh KadeCTBO, CO3/aBaTh M3IECPIKKU
MEepeKIIIOYEHHs TOKyIaTelei, a Takke HacTpauBaTh
CEPBUCHBIE TPOLECCHI.

B pesynpraTe TPEUIOKEHHOTO — alropuTMa
JIOJDKEH OBITh ChOpMYIHMpPOBaH MEpeUeHb MapaMeTpoB
muddepeHann  KOMIIaHUM BHYTPH HOTPEOUTENb-
ckux cerMeHToB. [IpeacTaBneHHast HUKE HIUTIOCTPALUS
MIO3BOJISIET OTPA3UTH BOCIIPUSTHE OTIEIHLHBIMH CETMEH-
TaMH ToTpeduTeneit mapameTpoB auddepeHnnanimy,
0a3MpyIOIUXCsl Ha aHAJIM3€ OTHOILIEHHS K aTpuOyTam
ToBapa (pucyHok 1).

[Mapamerp muddepennmamuu /
Differentiation parameter

I'paHunel  mpenmodTeHUH cerMeHTa /
Segment Preference Boundaries

©
= 5 :
1
Sf 14
OKH 1
== E !
Qq[;‘)wh 1
»-Qﬁ;:Eq) 1
2 58 ES | ‘
mmgga 1
225E5 :
~ EE OO 1

v

HenTps! no3unmonupoBanus / Positioning centers

Pucynok 1. [Tapamerpsl quddepenimanum On3Hec-MoaeIn

Figure 1. Business model differentiation options
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Cunraercs, 4To OU3HEC-MOJIENb X0poIio audde-
PEHIMPOBaHa, €ClIM KPHUBbIC MPUBEPKEHHOCTH UMEIOT
Mayio «30HY Oe3pa3nuuisi». B 3Toif 30He motpedure-
JISIM BCE paBHO, Kakoil ToBap KynuTh. Eciu cymecTByeT
CErMEHT PBIHKA, LIEHTP MPEAIOYTEHHH KOTOPOTO JICKUT
B CepeMHE MOJNyYUBIICHCS 30HBI O€3pa3indmsi, TO ero
moTpeOuTENH He OYAYT YIOBIETBOPEHEI.

[MpaBunbHO Au(pPepeHInpPOBaHHbIE KOMIaHUU
«A» 1 «C» 0003HAYEHBI CIUIOLIHBIMH YKUPHBIMH JIMHHUSIMH,
OHM HamboJiee TOUHO IOKPBIBAIOT TPEOOBAHHS HOTpe-
outesneil COOTBETCTBYIONIETO cermeHra. KommaHus,
0003HaUEHHAs! TOHKOW JIMHUEH, J0JDKHA EPECMOTPETh
OusHec-MozieNb 1 (GOPMUPOBAHUS YCTKHUX MapaMETPOB
mdepeHIrail BHYTPH MOTPEOUTENBCKUX CETMEHTOB.
Kak ObLJIO OTMEYEHO BBIIIE, HM3YYCHHE MApaMETPOB
nmuddepeHranuy On3Hec-MOAeTH HeOOXO0IIMMO JOTION-
HUTh MOTPEOUTEIHCKHUMHU OLIEHKAMH, YTO TO3BOJUT
MOIU(HUIIPOBATH OM3HEC-TIPOIIECCHI T 00Jiee 3HAYMMBIX
napamMeTpoB audQepeHIuaIi.

Jist 3TOrO  mpenrnoJaraeTcst HMCIOJIb30BaHHE
meroauku Voice of the customer [19, 20], B pamkax
KOTOPO¥ ONpeessIIoTCs OCHOBHBIE TapaMeTphl On3Hec-
MOJICTIH, Y3HABAaEMbIE U IICHUMBbIC KINSHTaMH.

JlpyruM mapamMeTpoM KOHKYPEHTOCIIOCOOHOCTH
SIBJISIETCS CLIOCOOHOCTH C(HOPMHUPOBATH CE0ECTOUMOCTh
HIDKE CpemHed 1o phIHKY. JlaHHOe IpenMyIecTBO
MOJKET TPOMCTEKaTh 3a CUET OCOOCHHOCTEH MpHBIICUYCHHS
peCcypcoB, pa3iHIHBIX 3(PPEKTOB, O00YCIOBICHHBIX
TEXHOJIOTHSIMU OpraHM3aliy OW3HEC-TIPOLIECCOB, WHCTH-
TYIMOHATGHEIMA U HHPPACTPYKTYPHBIMU ~ YCIIOBHSIMH
U T. 1. Takoe KOHKYPEHTHOE IPEUMYIIECTBO MO3BOJISIET
YICPKHUBATH LIEHY HIKE, YEM B CPEAHEM Y TIPOM3BOANTE-
Jieil TAaHHOTO PBIHKA, U PEAIM3yeTcsl B paMKax CTpaTernu

post@vestnik-vsuet.ru

MHHHUMU3ANAHA U3aepxkek. (s o6oOmenust 1 aHaim3a
CBSI3H N1apaMETPOB KOHKYPEHTOCIIOCOOHOCTH U OH3HEC-
IPOLIECCOB B KOMIIAHMHU C 0a30BOM cTpaTernel MUHUMHU-
3aIMM M3/IEPXKEK MOTYT HCIOJB30BAThCS MHCTPYMEHTHI
(YHKIIMOHAJIbHO-CTOMMOCTHOTO ~ aHalli3a | aHajlu3a
LICHHOCTHO IIETTOYKH.

Kpowme Toro, B kauecTBe nmapaMeTpoB KOHKYPEH-
TOCIIOCOOHOCTH MOTYT OBITH BO3MOXHOCTH IIPUBIICKATH
WHBECTHIMOHHBIE PECYpPCHl  AJISl MAacIITaOUpPOBAHNUS
3¢ dexTHBHON OW3HEC-MOAENH, KOTOPOH XapaKTepHBI
LIEHBI BBIIIE, YeM CPEIHEOTPACIIEBbIC, a M3ACPIKKH HIDKE,
YeM CpPEHEOTPACIIEBBIE, 4 TAKXKe (PaKTOPBI, 00YyCIIOBIIIBA-
IOIHE CKOPOCTh BBIXO/a M3 OHM3HECAa IPH YCIOBUH €TO
YOBITOYHOCTH HJIN MIEPECMOTPE OM3HEC-MOJIEIH C UCTIOIb-
30BaHUEM METO/IMK aHaJIM3a [IEHHOCTHOM LIETIOUKH.

Ha cnepyromem 1mare mpeagaraeMoro ajiro-
putMa TpeOyeTcsi YCTaHOBJICHHE CBS3U I1apaMeTpOB
KOHKYPEHTOCIIOCOOHOCTH M OM3HEC-TIPOIIECCOB KOMIIa-
HuM. JlaHHOE WCClleloOBaHUE CIEAyeT IPOBOAUTH
C TTIOMOIIBIO PETPECCHOHHOTO aHAIM3a, YTO IO3BOJIUT
IIPOBEPHUTH THUIIOTE3y O TOM, YTO PEAIN3aIMs OTAECNb-
HBIX OWM3HEC-TIPOLIECCOB OKa3bIBACT IIOJIOKHUTEIHLHOE
BIMSHHE Ha ITapaMeTphl  KOHKYPEHTOCIIOCOOHOCTH.
Hcnons3yemast Mozenb INpezicTaBisieT coO0oi MHOXKe-
CTBEHHYIO JIMHEHHYIO PErpeccHro, KoTopasi CBS3bIBAECT
NepeMeHHbIE KOHKYPEHTHOT'O IMPEUMYIECTBa C OLCH-
KaMH OCYLIECTBIICHHs] OM3HEC-TIPOIiecca, MOJIENIb UMEET
crenyrommi B (Tabnuma 1):

y = ByXij + o + uij,
rzie Y — 3aBUCUMAsl IEPEMEHHAsE KOHKYPEHTHOIO IIPEUMy-

mectBa; X — (aKTOPHBIN IOKa3aTellb XapaKTEPHCTHK
COOTBETCTBYIOLIEr0 OM3HEC-TIpoliecca.

Tabnuna 1.

ITapameTpsl perpecCHOHHON MoIeNn

Table 1.

Regression Model Parameters

TectupyeMbie apamMeTpbl KOHKYPEHTOCIIOCOOHOCTH
Tested competitiveness parameters

®DakTOpHBIE XaPaKTEPUCTUKN
Factor Characteristics

Y1 — COBOKYIHOE Ka4eCTBO MPOAYKIIHN
Total product quality
Y, — HanexHocTh JOCTaBKU
Delivery reliability
Y3 — luzaiin npoaykra | Product design
Y4 — CkopocTb OOHOBIIEHHSI aCCOPTUMEHTA
Assortment update rate

X1 — OpueHranus OM3HeC-IPOLECCOB Ha NOTPEOHOCTH
kimenta | Orientation of business processes to customer needs
Xz — Hanmmuue cucteMsl ynpapieHus OU3Hec-IIpoLeccaMmu
Availability of a business process management system
X3 — Hanmuuue MOyl OUCHKU MHCHUS HOTpe6I/ITeJ'IeI71
The presence of a module for assessing consumer opinions
X4 — IIpeaBapuTenbHblil, IPOMEXKYTOUYHBINA U UTOTOBBII
KOHTPOJIb KauecTBa mpoaykra | Preliminary, intermediate and
final product quality control
Xs — Hanmuuue moicucTeMbl MOCTOSHHBIX YITYUIICHHH OH3Hec-
npoueccos | The presence of a subsystem of continuous
improvement of business processes

B pesynbrare MOJEIMPOBAHMS TECTHUPYIOTCS
4 pa3nuYHbIX BapUaHTa (PUCYHOK 2).

ITo pesynbTaTaM aHanu3a JOJDKHBI OBITH OIpene-
JIeHbl KOHKYPEHTHBIC NPEUMYINECTBa M KOHKYPECHTHbIE
orcraBanua. CpaBHEHHE IOKaszareleil MOXKeT OBITh
OCYLIECTBJICHO II0 METOLYy KOHKYPEHTHOTO HpOodus,
KOTIa HAWIYYIIMH MOKa3aTelb BBIACISACTCS M COCAU-
HSeTCsl JIMHUEW, YTO o0Jerdaer mHpoLecc aHalu3a,

WM HA OCHOBE KIIACCHYECKOTO MHOTOYTOJbHUKA
KOHKYPEHTOCIIOCOOHOCTH.

Hcnonp30BaHue MpeICTaBISHHOH METOIUKH [IO3BO-
JIUT B3aHUMOYBSI3aTh KOHKYPEHTHYIO CTPATEIHIO KOMITAHHH
Y COOTBETCTBYIOLIME € KOHKYPEHTHBIC IIPEHUMYILCCTBA
1 OU3HEC-TIPOLECChl KOMIIAHHU B paMKax 00IIei MeTo-
JONOTHH IIPOLECCHOTO MOAXO0Aa B CTPATETHYCCKOM
YIIPaBJICHUH KOHKYPEHTOCIOCOOHOCTBIO KOMITAHHH.
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Pucynok 2. [TapaMeTpbl OIICHKH OH3HEC-TIPOIIECCOB KOMITAHUU
Figure 2. Parameters for evaluating company business processes
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PesyabTaThl

Pa3paborannas meroquka Obula ampoOHpo-
BaHAa HaTpUMeEpe MPEANpUITHUM  KOXXEBEHHOMH
npomblinuieHHOCTH Pecry6mmku Hpak. OcHoBHbIE
MPOU3BOMIUTENY, (DOPMHUPYIOIIUE PHIHOK TPOAAK
n3zenmi u3 koxu B PecrryOimke Mpak, npeacrapieHbt
2 BUJIAMHM VIMITOPTEPOB: Tpou3BoauTenn n3 Kuras,
nponsBouTeny U3 Typrmy ¥ OMTHUM BHYTPEHHUM
npousBoauTeneM — ['ocynapcTBeHHON KoMnaHuen
TEKCTHWJIBHOM U KOKEBEHHOM MPOMBIIIIICHHOCTH

post@vestnik-vsuet.ru
(State Company for Leather Industries), sBisio-
H.Ief;wﬂ 00BEKTOM HaACTOAIICTO UCCICAOBAHUA.
B PE3YJIbTATC HUCIIOJIB30BAHUA TIPCAJIOKCH-
HOTO aJITOPUTMa OBLIIO OCYIIECTBIICHO TO3UITOHH-
POBaHNUEC YYAaCTHHUKOB PBIHKA I/I3,ZICJ'II/II71 N3 KOXHU
PecnyOnmiku Mpak Ha OCHOBE MaTpHIIbl ONIpEACTICHHS
KOHKYPEHTHOM cTpateruu (Tabmnuia 2).
HOCTpOI/IM 110 JaHHBIM Ta6J’II/ILU>I KOM-
MJIEKCHYIO MaTpHUILy ONpeAesI€HNUs] KOHKYPEHTHOU
ctpateruu (pucyHok 3).

Tabnuna 2.
[TapameTps! A1 HOCTPOEHHS MAaTPUIIBI KOHKYPEHTHOM cTparerun, 2018 rox
Table 2.
Parameters for building a matrix of competitive strategy, 2018
Kuraiickue Typeuxue T'ocynapcTBeHHas KoMIaHusA
ITapameTpsl MOCTPOCHUST MATPHULIBI MIPOM3BOJUTENN | TPOU3BOAUTENHN | KOKEBEHHOU IMPOMBIILIEHHOCTH
Matrix construction options Chinese Turkish State Company for Leather
manufacturers manufacturers Industries
OTHolIEHUE H3JICPIKEK K CPEAHEMY 3HAYCHUIO - _ _
o peIEKy | Cost-to-Market Ratio 0,7-0.8 0,9-1,0 12-1.3
OTHolIEHUE LCHBI K CPEAHEMY 3HAYCHUIO I10 PBIHKY .
The ratio of price to market average 0.9 11 12-1.3
| T panunna 6e3yobITou- K
\  Hoctu | Breakeven- !
| precisionborder 1 Ymepennas npuésiin
OTHOIIICHHE H3IEPKEK K CPCIHEMY A STTTeTmT BN =T Moderate profits
3HAUEHHIO 110 PHIHKY N -
Cost-to-Market Ratio R
N
—T1,3 ' Crpaterus auddepen-
CTPATET'UA yXOI[A TocynapcTaenHas UALIIA | Differentiation
KOMITIaHHUs 110 KOXKE U
C PLIHKA TIPOMBIIIIIICHHOCTH Strategy
MARKET CARE T1,2 Stz;lte .
Company for Leather
STRATEGY . Industries
111 ) OTHOLIEHHE LEHBI K

3o0Ha yObITKA

Loss zone 07

Kuraiickue
IIpOU3BOAU-
TeIn
Chinese
manufacturers

<~ Crparerus quaepcTBa YMmepeHHast
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Figure 3. Matrix for determining the competitive strategy of the participants in the leather products sales market of the

Republic of Irag, 2018
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B pesynbraTe nmpoBeIeHHOTO UCCIICIOBAHHUS
MOJKHO CJIeIaTh BBIBOJ O TOM, uTo State Company
for Leather Industries neiicTByeT B pamkax cTpate-
ru  qudGepeHIuan, TO €CTh  HCIONb3YeT
KOHKYPCHTHBIE TPEHUMYIIECTBA IyTEM CO3JaHUS
OTJIMYMTEIBHBIX XapPaKTEPUCTHK TOBAapa, M3JIEPIKEK
NEPEKIIFOUEHHS U T. 1.

Hanee onpenenum mapamerpsl nuddepen-
IUAIWY TPOAYKIKH Kommanuu State Company for
Leather Industries ¢ moMomp0O WHCTPYMEHTOB
orpoca. MccnenoBanue ObUIO MPOBEACHO OTICIIOM
Mapkerunra State Company for Leather Industries

post@vestnik-vsuet.ru

B barnane wa HammoHaibHOM BBICTABKE OJEXKIIBI
u tekctunsa B 2017, 2018 rr. B onpoce mpunAno
yuactue cBbiie 100 pecrioHAeHTOB, AJA OLCHKU
OTBETOB OBUIa HCHONB30BaHa MATHOANIbHAS
mkana (5 — oTIn4Ho; 4 — Xopo1o; 3 — yI0BIETBO-
pUTENBHO (B OCHOBHOM COOTBETCTBYET); 2 — He-
YIOBIECTBOPUTEIBHO (COOTBETCTBYET OTYACTH);
1 — m10x0 (He COOTBETCTBYET OXKUIAHUSIM).

B Tabmuiie 3 mpuBeneM NaHHBIHBI PaHXHUPO-
BaHMs NapaMeTpoB auddepeHImalmm e TeIbHOCTH
KOMIIaHUH Ha PHIHKE MPOJIAXK MPOIYKIIMU U3 KOXKH
Pecny6nuku Mpak.

Tabnuna 3.

PamxupoBanue napameTpoB qudQepeHunanuy AesTeIbHOCTH KOMIIAHUH Ha PBHIHKE
MPOoIaX MPOAYKIMH U3 Koxu Pecryomiku Upak

Table 3.
Ranking of parameters for differentiating companies in the market
for leather products from the Republic of Iraq
ITapameTps! nuddepennuanum Ouenka | Assessment .. | Cpennesspeurennast | OTHOCHTEIBHBIN Panr
TPOTYKIIHH _ slal3]2 2 fixi | onenxa | Weighted Bec | Relative | oo
Product differentiation options average rating weight, %
KauecrBo koxu | Skin quality 67133/ 0|00 467 4.67 17.4 3
Marepuan usaenus (HaTypaibHblH,
HCKYCCTBEHHBIN) 7712012 | 0|0 475 4.75 17.8 1
Product material (natural, artificial)
Mopens u Au3aitH u3nenus
Product model and design 9112 010 470 4.70 175 2
KauectBo momma | Sewing quality | 44 | 52 0|0 440 4.40 16.4 4
BuyrpenHsis otaenka (moKia,)
Interior decoration (lining) 46 | 44 210 434 4.34 16.2 5
Lena | Price 16 |64 16| 4]0 392 3.92 14.7 6
Bcero | Total 2678 100%

Pesynbrar pamxupoBaHHS TPEANOYTCHUN
KIIMEHTOB TIOJITBEPKAACT BHIBOJ O UCIIOJIE30BAHUHT
State Company for Leather Industries ctpaterun
muddepernyaryy. KiMeHTsl CTaBAT Ka4eCTBEHHBIC
napameTpbl U3JeNUs Ha IEPBOE MECTO, a IIEHOBON
MapaMeTp YYUTHIBACTCS TIOCICIHUM.

Jlanee mpoBeneM KOHKYPEHTHBIH aHau3
MPOJYKTa C TOYKHU 3PCHUS KIMEHTOB. Pe3ynbrarhl
CpaBHEHHS TOMOTAIOT MTO3UIIMOHUPOBATH MPOAYKT
Ha PbIHKE, a TAKXKe OLEHUTh YIOBJICTBOPCHHOCTb
kiyeHTa. JIJig KaKa0ro MpoAyKTa KIHUEHT JaeT

oT 1 10 5 OIIEHOK MPOTHB Ka)XI0ro TpeOoBaHMS
K KIIMEHTY, OT «OTIUYHOY JI0 «IUIOX0», & UMEHHO:
(5 — ormmuno; 4 — xopowio; 3 — yIOBICTBOPH-
TEJIHHO (B OCHOBHOM COOTBETCTBYET); 2 — HE OUCHb
YAOBIETBOPUTEIHLHO (COOTBETCTBYET OTYACTH);
1 — oxo (He COOTBETCTBYET OXKHUIAHHSAM).

[IpencraBiM cpaBHUTENBHYIO OLICHKY W3/IEHI
13 KOXH, pon3BeAeHHBIX B Mpake (State Company
for Leather Industries B barnane), Typiwmu u Kurae
(Tabmuusr 4-6).

Tabnuna 4.
PesynbTatel oueHku napameTpos auddepennnannu g State Company for Leather Industries
Table 4.
Differentiation Parameter Results for State Company for Leather Industries
Tapamerpsi g depeHIHABTH MPOIyKIBH Ounenka | Assessment 5 Cpennes3gemieHHast | OTHOCHUTEIbHBIN Paur
D e | fixi | ouenka | Weighted Bec | Relative
Product differentiation options 5141321 average rating weight, % Rank
Kauecrso koxu | Skin quality 40 421121 6 | O 416 4,16 18,1 2
Marepuan n3aenus (HaTypanbHbIH,
HCKYCCTBEHHBIH ) 38|50 8| 4|0 422 4,22 18,3 1
Product material (natural, artificial)
Mogens u nu3aiiH u3nenus
Product model and design 14140138 4 | 4 356 3,56 154 6
Kauectso nommsa | Sewing quality 20 42|28 8 | 2 370 3,70 16,1 4
Buyrpensis oraenka (moaka)
Interior decoration (lining) 16150132 2 1 0 380 3,80 16,5 3
Llena | Price 18 13244 4 | 2 360 3,60 15,6 5
Bcero | Total 2304 100%
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Tabnuna 5.
Pesynbrars! orieHKH mapaMeTpoB qudepeHIitaiyy it TpoAyKiuun KutaiCKux nponu3BoauTeIeH
Table 5.
The results of the assessment of differentiation parameters for products of Chinese manufacturers
IMapamerps! mupdepeHunanyu Ouenka | Assessment CpenHensBelieHHas | OTHOCUTEbHBIIH
.. B . Panr
TPOYKIIHH . 5| a4l3l2]1 2 fixi | omenxa | Welghted BEC |_Re|at|ve Rank
Product differentiation options average rating weight, %
Kauectso koxu | Skin quality 12 | 24 |50 |10 | 4 330 3,30 15,2 6
Marepuan uszenus (HaTypalbHblil,
HCKYCCTBECHHBbIIT) 10| 38 |36| 8 | 8 334 3,34 15,4 5
Product material (natural, artificial)
Mopeuts 1 mrsaifi i e 30|42 |26] 2|0 400 4,00 18,4 1
Product model and design
Kauecrso nommsa | Sewing quality 28 132 |36] 2|2 382 3,82 17,7 2
Bryrpersss OTeNka (IOAKIay) 22|26 |42]10| 0| 360 3,60 16,7 3
Interior decoration (lining)
Ilena | Price 201 32 38| 6 | 4 358 3,58 16,6 4
Bcero | Total 2164 100%
TabOnuna 6.
Pe3ysbTathl onieHKH napamMeTpoB auddepeHInauy st TPOAYKIHK TypelKuX IpOU3BOAUTEICH
Table 6.
The results of the evaluation of differentiation parameters for products of Turkish manufacturers
[Mapametpsl muddepeHunanmu Orienka | Assessment CpennensgenieHHast | OTHOCHTEIBHBIH
.. . . Panr
TPOJIYKIIHH _ 5 lalsl o1 2. fixi | omenxa| Wel_ghted BEC |_Re|at|ve Rank
Product differentiation options average rating weight, %
Kauecrso koxu | Skin quality 12 |24 50| 10 | 4 275 2,75 14,30 5
Martepuan usznenus (HaTypabHbli,
HCKYCCTBEHHBIN ) 10 (38 (36| 8 | 8 362 3,62 18,82 2
Product material (natural, artificial)
Mopets 1 mrsaifi i e 30 [42(26] 2 | 0| 217 2,17 11,28 6
Product model and design
Kauectso noumsa | Sewing quality 28 [32]36] 2 |2 344 3,44 17,89 4
Buyrpennss orenka (moaxnan) 22 |26|42| 10| 0 | 380 3,80 19,76 1
Interior decoration (lining)
Ilena | Price 20 [32]38] 6 | 4 345 3,45 17,94 3
Bcero | Total 1923 100%
OBcyxaenne Ilpu »>TOM mapaMmeTpbl nu3aiiHa WU3JENUA

Ha ocHoBaHuu pe3ynbTaToOB aHKETHOI'O
oTpoca MmoTpeduTeneld OTHOCUTENHHO MapaMeTpoB
middepennuanuu mpoaykimu State Company for
Leather Industries u ee OCHOBHBIX KOHKYPECHTOB
Ha UPaKCKOM PBIHKE H3ICTUN U3 KOXKH MOXKHO
caenaTh CICIyIOIIME BBIBOABL: MpoayKius State
Company for Leather Industries 3HauuTenbHO
MPEBOCXOAUT TOBAp KHUTAMCKOTrO U TYPEIKOIro
MIPOM3BOJICTBA TI0 XapaKTEPUCTUKAM MaTepuayia —
BBIJIENIKE, MATKOCTH M IMPOYHOCTU KOXHU. B bar-
Jaze MPEeUMYILECTBEHHO MPOU3BOASITCS MYKCKUE
KYPTKA W3 HaTypaJbHOM KOXH, 4YTO OTBEYAET
3ampocaM MoTpeOuTENeH, MPeIOYNTAIONINX HATY-
paJbHYI0 KOXY HCKyccTBeHHOM. Ilo ocTanbHBIM
napameTpam auddepeHnmanmm Typernkue U KATai-
CKHE TPOM3BOIUTENH omepexatoT State Company
for Leather Industries.
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NOJYYMIM HauOOJBIIYI0 OLEHKY MoTpeduTenen
JUISL U3JENUM  KUTANUCKOrO IPOM3BOJACTBA, KOXKE-
BeHHas (abOpuka B barjgane MenneHHO OOHOBISET
MOJIEJIBHBIM psifl, UMEET Y3KUH aCCOPTUMEHT MYXK-
CKHX KYPTOK M HE YUHTHIBAET B JIOCTATOYHOH CTETIEHN
TpeOOBaHMsI COBPEMEHHON MOJEI.

[ToTpeburenn oTMeTHin Oojee BBICOKOE
Ka4ecTBO MOIIMBA KyPTOK TYPELIKUMH TPOU3BOJIH-
TEJISIMH TI0 CPAaBHEHHIO ¢ KauecTBOM State Company
for Leather Industries. Tlpuummuoii sBIsETCS
UCIIOJIb30BaHUE B IMPOM3BOACTBEHHOM IpoLecce
TEXHOJIOTHYECKN YCTApEBIINX IIBEHHBIX MAaIluH
Y OTCYTCTBUE  HX PETYISIPHOTO  TEXHHUYECKOTO
o0CIIy>)KMBaHHSA, a TaKKe OTHOCUTEIbHO HU3KHN
ypOBeHs KBanpukammn epcorana. CreoBaTebHo,
KOMITAHUHU-KOHKYPEHTBI MCIIONIB3YIOT COBPEMEHHBIC
[IBEHHBIE MAaIIMHBI W 00MafaroT 3PGEeKTUBHBIM
TIEPCOHAIIOM.
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Taxke u3nenuss KOMIAHUN KOHKYPEHTOB
OTJIMYAIOTCsI O0JIee BHICOKUM KaueCTBOM BHYTPEHHEH
OT/EJIKH U TIO/IKJIa/Ia, IPUMEHEHUEM HAaTyPaJIbHBIX
Tkaueit. [Ipuunna orcraBanus State Company for
Leather Industries mo raHHOMY mapameTpy 3aKiroda-
eTcsl B OTCYTCTBUHM ILIMPOKO BBIOOPA TKaHEH JIs 110~
IIMBA MOJKIIa/1a KypTOK. [IoMHMO BBIIIECKa3aHHOTO
NOTPEOUTENM OTMETHIIM OTHOCHUTEIIBHO BBICOKHE

Kauecteo Kowku / Skin quality

Marepuan KoskaHHOM KYpTKH (HATypalIbHEL,
HCKYCCTBEHHBII) /
Leather jacket material (natural, artificial)

Mogens 1 guzaiftH m3gemia / Product model and
design

BHyTpeHHAA OTHenKa KypTku (momkian) / Jacket
interior (lining)

ITena xypriu / Jacket price

<

post@vestnik-vsuet.ru
IEHBl MYXCKHMX KOXaHBIX KYpPTOK HPAKCKOTO
HPOU3BO/ICTBA.

CpaBHHUTEIIBHBIA aHAM3 PACCMOTPEHHBIX
napametpoB  aubdepeHupanun  (pucyHok 4)
M03BOJISIET 0003HAYNTH HANPABICHUS W3MEHEHHS
ousHec-mporieccoB State Company for Leather
Industries ucxost U3 CyNIECTBYIOMIEH KOHKYPEHT-
HOM cTpaTeruu.

" TocynapcTBeHHAsA KOMITAHHA KOxKeBeHHOi nmpombinuieHHocTH / State Company for Leather Industries

B Kuraiickue mpomspomurent /Chinese manufacturers

= Typenkue npomseomguten / Turkish manufacturers

Pucynox 4. KommapaTuBHBIH aHanmu3 mnapamerpoB guddepeHunanuy KOMIIaHMH Ha PbIHKE KOXaHBIX H3AEIHH

Pecny6muku Mpax

Figure 4. Comparative analysis of the differentiation parameters of companies in the leather goods market of the

Republic of Iraq

3akiroueHue

[IpoBeneHHoe wucCcIeIOBaHUE CBHUIETEIb-
CTBYeT B 11e710M 00 oTctaBanuu State Company for
Leather Industries OT KOHKYPEHTOB TIO MapaMeTpam
Ju3aiiHa W3/1ENMi, KauecTBa IOLIMBAa U BHYTPEHHEN
oraenku. KommaHusi 10KHA yYUTHIBaTh JaHHBIE
OTKJIOHEHWUsI, BbI3BaHHBIC HEBBITIOJHEHUEM TpeOo-
BaHWH KJIMEHTOB, MOCPEACTBOM MOIU(PUKAIINN
CBOMX KJTIOUEBBIX Om3HEc-TporieccoB. [IpoGieMbr
MPOU3BOACTBEHHBIX Opeanpustuii B Upake B mo-
clegHUE TOAbl  OOYCIIOBJIIEHBI M3MEHEHHSIMU
B IIPEANOYTEHUSX KIMCHTOB U YCHJICHHEM KOHKY-
PEHIIMU €O CTOPOHBI UMIOpTepoB. [IpennoureHus

ToTpeOuTeNel B 3HAUNTENHHON CTENIEHH H3MEHSFOTCS
MOJT YCIMBUIONUMCS] KOHKYPEHTHBIM JaBIIEHUEM,
yro BeIHYkmaeT State Company for Leather
Industries amanTHpoBaTh CBOIO MPOAYKIMIO IS
YIOBJICTBOPECHUSI MOTPEOHOCTEH MOTCHIIMATBHBIX
MOKyIIaTEJIECH.

IIpennoxeHHbpl METOAMYECKUM MOAX0od U
MIPOBENCHHBI aHAINU3 ONpPENEISIOT AalbHEHIIne
3aJ1a4M ONITUMH3AIIH OM3HEC-TIPOIIECCOB KOMITAHHM,
JUISI TOTO  9TOOBI  C(hOPMHUPOBATH HEOOXOIUMBIC
KOHKYpEHTHBIE Tmpeumylnectsa. [ns ymydmenus
monoxenus Ha peiake State Company for Leather
Industries HeoOXOIUMO HCKaTh COBPEMEHHBIE CIIO-
COOBI COBEPIIICHCTBOBAHYISI CBOMX OHM3HEC-TIPOIIECCOB.
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