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MapKeTHHFOBaH ACATCJIBHOCTD IIPA BbIBOJAC HOBOI'O TOBapa
HA PBIHOK
Anekc C. Kpacuos ! krasnov_as@spbstu.ru 0000-0003-4662-1905

1 Caukr-IlerepOyprekuit nonurexuudeckuii yuusepeutet Ilerpa Benukoro, yi. [lonurexunueckast, 29, r. Cankr-Iletepoypr, 195251, Poccus

AnnoTtamus. KommaecTBo coBepuraeMbIX KOMMEPYECKHX OIlepanuii B U(POBOM cerMeHTe, KaK M KOJMYECTBO HOBBIX TOBApPOB Ha
PBIHKE pacTeT U3 rojia B roj. MIHTeHcHuduKkanys HHHOBAIM, HabJrojaeMas Ha phIHKe, CBHAETEIBCTBYET O COKPAIIEHNH CPOKa BBIITyCKa
HOBOI'O IMPOJYKTa, YTO YBEJIMYUBAECT NpPEAJIOKEHHE Ha phlHKe. OAHAKO HIMPOKUI TOBAapHBIM acCOPTHMMEHT HE BCerja I03BOJIAET
KOMIaHUSM 3allOJy4UTh CBOIO LIEJICBYIO ayJUTOPUIO, YTO MPUBOAUT K CHIDKCHHIO d()(QEKTUBHOCTH AEATEIBHOCTH KOMIIAHUIO H
COKpaIlleHHI0 00beMOB mpoaax. MHTeHcupuKamus pa3paboTKM HOBBIX TOBApPOB BBIHY)KAACT MPOU3BOAUTENS COBEPIICHCTBOBATH
MapKEeTHHTOBYIO J€ATEIbHOCTh Ha JTale BbIBOJA. B cTaThe yTOUHEHO NMOHATHE HOBOTO TOBApa MyTeM TEPMHHOIOTHYECKOTO aHAH3a
OTEUECTBEHHBIX U 3apyOeKHBIX HCTOYHHUKOB. [IJI1 yTOYHEHHOTO ONpeeNIeHHUsI ObUIN ONpEeAeIeHbl HHCTPYMEHTHI MapKeTHHTa Ha 3Tare
BEIBOJIa TOBapa Ha PHIHOK U JIEWCTBYIOIINE MapKeTHHIOBBIE MOJENH, onmuckBatonne nuddysun naaoBanmii. [IpoBenena momsiTka
xoMmOuHanuu Mojenn J. Pomxepca u @. bacca ¢ Moemnbio )H3HEHHOT0 IUKJIA TOBAPA, YTO TO3BOJIMIIO CAENATH BEIBOIBI OTHOCUTEIHEHO
MapKETUHIOBOM JEATEJIbHOCTH U IPUMEHSEMBIX HHCTPYMEHTOB IPH BHIBOJE TOBapa B OTHOIICHMM LEJICBOM ayAUTOPUU HOBOIO
nponykra. B cratbe ObLI NpoBeleH aHAIU3 ONpEAEICHUs «HOBBIM TOBap» B KOHTEKCTE BHIBOJA HOBOIO TOBapa Ha PhIHOK. Jlist
YTOYHEHHOTO OIpeesIeHus ObUIM MPOBEICHBI U CAENaHbI BEIBOJIBI OTHOCHUTENIFHO CTPATETHi BHIBOAA HAa PHIHOK M MAapKETHHTOBBIX
HMHCTPYMEHTOB, NPHMEHAEMbIX NpU HX BbIBoje. OmpesneneHa He TOJNBKO CTPAaTETHs M OpPHEHTAlUs HA IOTPeOUTENs, HO U pOib
NOTpeOHTENs IPU BBIBOAEC HOBOTO TOBapa Ha PHIHOK € yueToM Mozenu muddys3un uaHOBanmii O. Pomkepca, momenu ®. Bacca u
MOJIETIH JKH3HEHHOTO IIKJIA TOBapa.

KiioueBble cj10Ba: HOBBIH TOBAap, MApKETHHIOBAsI ACSTEINEHOCTD, THG(Y3HsT MHHOBAUH, MEKINIHOCTHBIE KOMMYHHKAIINI

Marketing activities on the entry stage of new product to the market
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Abstract. The number of commercial transactions in the digital segment, as well as the number of new products on the market, is
growing from year to year. The intensification of innovation observed in the market indicates a reduction in the time of the release of
a new product, which increases the supply in the market. However, a wide product range does not always allow companies to get their
target audience, which leads to a decrease in the efficiency of the company and a reduction in sales. The intensification of the
development of new products forces the manufacturer to improve marketing activities at the output stage. The article clarifies the
concept of a new product through a terminological analysis of domestic and foreign sources. For a refined definition, marketing tools
were identified at the stage of bringing the product to the market and existing marketing models that describe the diffusion of
innovations. An attempt was made to combine the model of E. Rogers and F. Bass with the product life cycle model, which made it
possible to draw conclusions regarding marketing activities and the tools used when launching a product in relation to the target
audience of a new product. The article analyzed the definition of "new product" in the context of bringing a new product to the market.
For a refined definition, conclusions were drawn and made regarding the strategies for entering the market and the marketing tools
used in their withdrawal. Not only the strategy and consumer orientation are determined, but also the role of the consumer in bringing
a new product to the market, taking into account the E. Rogers innovation diffusion model, the F. Bass model and the product life cycle
model.

Keywords: new product, marketing activities, innovation diffusion, interpersonal communication

OpHako MIUPOKWH TOBApHBIA aCCOPTUMEHT
HE BCerJa II03BOJSIET KOMIIAHUAM 3aloly4HTh
CBOIO II€JIEBYIO ayJIUTOPHIO, YTO MPUBOAUT K CHU-
XKEHUIO 3P HEKTUBHOCTH JACSITEIEHOCTH KOMITAHUIO
Y COKpAIIEHUI0 00BEMOB MPOJIaK.

B cBs3M ¢ 3TUM KOMIaHMM BCE Yalle IMbITa-
IOTCS Pa3BHBATh MAapKETHHTOBYIO JESTEIHLHOCTH

BBenenue

KonnuecTBo coBepmiaeMbIXx KOMMEPUECKHX
omepanuii B IU(ppPOBOM CErMEHTE, KaK M KOJIHde-
CTBO HOBBIX TOBApOB Ha PBIHKE pacTeT U3 Toja
Brox. IlomoxkurenbHas nuHaMuKa HaOIIOgaeTcs
He Tonbko B B2B, Ho 1 B B2C cermenTe, uTo mpu-
BOJUT K Pa3BUTHIO TOPTOBBIX NPEACTABUTENIHCTB

B cetu MHTEpHET.

Wntencuduranus uHHOBaLMi, HaOironae-
Masi Ha pbIHKE, CBHUJETEJIbCTBYET O COKpPAICHUU
CpOKa BBIITYCKa HOBOI'O IPOAYKTA, YTO YBEJINYU-
BaeT NMPEAJIOKEHUE HA PBIHKE.
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CIIeNBI0  3aXBaTa WHTEPHET-PHIHKOB, KOTOpHIE
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B YaCTH JOCTHXXEHUS CBOMX IOTpeOUTENEH.

Lenp paboThI — HccefOBaHNE MAPKETHHTO-
BOIl J€SITETHLHOCTH TpPHU BBIBOJE HOBBIX TOBapoOB
Ha PBIHOK.
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MarepuaJjibl 1 METObI

B mporiecce HCCAeIOBaHUS W HAKMCAHUS
CTaThy OBUTH MCIIOJIb30BAHBI PA3IMYHBIC HAYYHBIC
MaTepuasIbl i HCTOYHHUKH.

ITouCK pecypcoB OCYIIECTBIISUICS MO KITO-
YCBBIM CJIOBAM W Hay4YHBIM 6I/I6HI/IOTeKaM, TaKUM
kak Scopus, Wo0S, Google Academy wu
eLIBRARY.

PesyabTaThl

B HayuyHOM MuUpE He CyIIECTBYET €IHHOTO
ompeneneHus, cHOPMHUPOBAHHOTO OTHOCHUTEIHHO
MOHATHS '"HOBBIM TOBap', OAHAKO B JHUTEpaType
0bUT0 C(HOPMHUPOBAHO HECKOJIBKO TPAKTOBOK.

ITepBuuHbBIM aHaNM3 Pa3IUYHBIX HCTOYHU-
k0B [1-18] mo3Boswi onpeienuTh HanbosIee THIIO-
Bble KOMIIOHEHTHI, KOTOpBIE SBISIOTCS OTINYH-
TENbHBIMH  JJIS ONIpeJielIeHnss ''HOBBIM TOBap':
TOBap — HOBBIM U1 HPOU3BOAUTEINS, TOBAP — HO-
BBIW 17151 TOTPEOHUTEINS, TOBAp — HOBBIN [T PHIHKA.
TepMUHOIOTUYECKUI aHall3 HAy4YHOW JUTepa-
TYpHI TI0 TPEM BBISBJICHHBIM KOMIIOHEHTaM Mpe/-
cTtaBieH B Tabnwmue 1.

Takum 00pazom, MpoBens TEPMUHOJIOTHYE-
CKHI aHaIN3 ONpeeIeHNs "HOBBIN TOBap", MOKHO
OTMETHTH TOT (PAKT, YTO KAXKIBIH U3 aBTOPOB TPAK-
TyeT AAaHHOE IOHSATHE TOJBKO C OAHOM WM He-
CKOJIBKHIX TOYEK 3PEHHS, OJAHAKO KOMIUIEKCHOTO
OTIpEe/IEeTICHNS], YUHUTHIBAIONIETO BCE BBIJCIICHHBIC
aBTOPOM AacIeKTHI, B JIUTEpAaType He MpPeCTaB-
neHo. B cBsa3u ¢ aTHM, aBTOp IpeniaracT CBOE
olpeJiesieHHe, KOTOPOEe 3aTparuBaceT BCE TPU CO-
CTaBJISIIOILMX, BBIIEJICHHBIX B X0Ji€ TEPMHUHOJIOIH-
YECKOTO aHaJIH3a.

Hogblil TOBap — TOBap, B OTHOLIEHUU KOTO-
pOTO OTCYTCTBYET OIBIT MPON3BO/ICTBA, MAPKETHH-
TOBOM JICATENILHOCTH WM MOTPEOICHUS.

ABTOpOM OBUIAa OCYIIECTBJIEHA OLICHKA He-
MIPOTUBOPEYNBOCTH TPEIUIOKEHHOTO OTPEETICHUS
M TONX0/la K Kiaccu(puKkanmy,  MpemioKeHHOH
B 1982 romy Byysom, AmneHoM u XaMHIBTOHOM
KIaccH(HUKAIMIO HOBBIX TOBapoB [19]: ToBapbl Mu-
POBOI1 HOBU3HBI; HOBBIE Ts (PMPMBI TOBAphI; paciin-
pEHHE CyILIECTBYIOLIEH TOBApHOW JIMHUM; OOHOBIIE-
HHE CYyIIECTBYIOIIETO TOBAPA; PETIO3UITNOHUPOBAHNE
TOBapa; TOBAPHI CO CHIMKEHHBIMH 3aTPaTaMH.

Hecmotpst Ha nHOE onpenienenye, TaHHOE aB-
TOpaMH, KJIACCU(PUKAIMS TTO3BOJISICT OTMETHTh TPU
KJIFOYEBBIX aCMEKTa, B OTHOLIEHHH KOTOPBIX TOBAap
MOKET SIBISATHCS HOBBIM: IIPOM3BOAUTEINb, TOTPEOH-
Tenb, peIHOK. [IpoBenem aHamu3 KiaccuUKaLMK
HOBBIX TOBapOB IO BBIJIEIEHHBIM aBTOPOM acleKTam
C ENBbI0 TIOATBEPXKIEHUS BO3MOXHOCTH TPUMEHE-
HUS, TIPEJI0KEHHOTO aBTOPOM OIIPEETICHUS U €T
HETIPOTUBOPEYMBOCTH CYLIECTBYIOILMM KacCU(pH-
KalsiM (Tabsmia 2).
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Tabauna 1.
TepMHUHOIOTHYECKUI aHAIHU3 «HOBBII NPOAYKT)

Table 1.
Defenition analysis of “new product”

Hosemii g1s | Hossiit misa [HoBblit 11
ITPONU3BOAUTEIL HOT‘pe6I/ITeJ'[$[ PBIHKa
New to the | New tothe | New to
producer consumer | market

ABTOD(BI)
Ref

Paiizoepr b.A.,
Jlozosckmii JI.III., +
Craponay6uesa E.b.
Caerupes A.A. + +
Kapnam B .41,
ITaBnenko N.A., +
[adamok O.K.
®. Kotep,
JIx. BoyaH, +
JIx. MeitkeHs
Kpoydhopa K.M. +
Jpankuna I'.C. +
I'naspeB C.1O. +
WnsenkoBa H. /[ +
Kupuna JI.B.,
Kysnenona C.A.
boxxkosa E.I. + +
Bomauex JI.,
Bomaukosa O.
Anppsimuaa H.C. +
Wneun U.B.
Dominique Guellec,
Genevieve Muzart
Maximilian
Claessens
Queensland
Government
Esen Gurbuz + +
BWL Wissen +

e lcxonms w3 aHanm3a TaOJUIEI 2 MOYKHO
cieNaTh BBIBOJ, O TOM, YTO IMPEAJIOKEHHOE aBTO-
POM OTIpe/ielIeHne «HOBOTO MPOAYKTa» He MPOTH-
BOPEUYUT UMEIONIEHCSs B HAy4yHOW JIUTEpaType
KJ1acCH(UKAIIMKU HOBBIX TOBApPOB.

e [Ipu BBIBOZIC HOBOrO TOBapa Ha PHIHOK
B IU(POBOI cpejie KOMIIAHUK JIOJIKHBI B MIEPBYIO
ouepenb TOYHO OINPEAETUTh CBOIO IEJIEBYIO
rpymmy. [jist 3Toro B Hay4HO# Teopuu 06110 cop-
MHUPOBAHO OOJIBIIIOE KOJIUYECTBO PA3IUYHBIX MO-
Jlelield  TI0 CETMEHTHUPOBAHUIO  TOTpeOHuTeNei,
10 aHAJIN3Y TOTOBHOCTH K COBEPIICHUIO TIOKYTIKH.
O4eBHIHO, YTO NIOBEICHHE TOTPeOUTENS B 1Ipo-
BOIl cpele 3aMETHO MEHsETCS B CPaBHEHHHU
c ouraifiH Ccpeoi, TOSBISIOTCS HOBBIC KaHAIIBI
MapKETHHI'OBBIX KOMMYHHUKAIUI, HOBBIC II€JICBBIC
aynutopun. Mcxons u3 aroro, s 6ojiee TOUHOTO
OTIpe/IeTICHHs CETMEHTa IeJIEBOM ayJUTOPHH Tpe-
OyeTcs ompenenuTh Mporece MPOHUKHOBEHHS HO-
BBIX TOBapOB Ha PHIHOK, WX PacIpOCTPaHCHHE
MeX]ly TOTPeOUTENISIMU | OIICHKY CTEIIEHH TOTOB-
HOCTH WX IIPHOOpeTeHHs, (POPMUPYIOTCS HOBEIC
MPUHITUIEL. ABTOPOM OBUT CIEIaH BBIBOJ O HEO0-
XOJIMMOCTH TIOCTPOCHUsT Mojenu nuddy3uu Ho-
BOTO TOBapa Ha MOTPEOUTETHCKOM PHIHKE.
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Tabnuna 2.
TCpMI/IHOHOI‘I/I‘IeCKI/Iﬁ AHaJIN3 OMPCACICHUSA «HOBBIU TOBap» IO OTHOLICHUIO K
KJIacCH()UKAITIH HOBBIX TOBApOB
Table 2.
Definition analysis of "new product” in relation to the classification of new products
Hossrit miist Hoswriit nnis | HoBerit mutst
DIIeMeHT K1acCH(HKaLUHU NPOM3BOJIUTENS | HOTPEOUTENS |  pHIHKA
Classification element New to the New to the New to
producer consumer market
Tosap muposoii HousHbl | Novelty goods + + +
Hosgii ais ¢upmel Tosap | New product for the company +
Pacumpenue cyiecTBYOIEH ToBapHoi JuHuy | EXpansion of an existing product line + +
Oo6noBnenue cymectsyomero Tosapa | Update of an existing product + +
Penosumonmposanme Toapa | Repositioning of goods + +
Tosapsl co cHmKeHHbIMH 3aTpaTaMu | Goods with reduced costs +

s mocTpoeHusT HOBOM MOJENId aBTOPOM
OBLT OCYIIIECTBIICH aHAIN3 UMEIOLIETOCS HAyYHOTO
3ajienia: Pa3UYHBIX MOJIENe CErMEHTHPOBAHUS
norpeduTeneld M MOJAENEH OIIEHKH ero IOKyma-
TEJIBCKOI0 COCTOSIHMS. B Xone aHanuza Mopenen
CEerMEHTHPOBaHMs MoTpeOuTeneil OB paccMOT-
PEHBI TaKHe MOJENH, KaK MOJENH TUIIOJIOTHH I10-
TpeOuTenel 1o reorpadUuecCKUM XapaKTepPHCTH-
KaM,  MOAENH  TUINOJOTMH  mHoTpedureneit
MO COLUATbHO-JIEMOTpapUIeCKUM XapaKTepUCTHU-
KaM, MOJIENTH TUIIOJIOTUH NOTPEOUTENEH 10 MCUXO0-
rpaMuecKUM XapaKTepUCTUKAM, MOJENIb THUIIOJIO-
TMM TOTpeOuTeNneld Ha PHIHKE ONpPEAETICHHOTO
TOBapa M JApyrde, OJHAKO B KaueCTBE OCHOBBI
it Oynymeit Mmoaenu aud@y3ur HOBOro ToBapa
Ha TOTPEeOUTENLCKOM pBIHKE OblTa 00OCHOBaHA
Huddysnas mozens OBeperra Pomkepca, 1mo-
CKOJIbKY JJaHHasi MOJZENIb OPUEHTHUPOBAaHA UMEHHO
Ha paclipocTpaHEeHHE HHHOBALMH Ha PhIHKE.
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Horarope!

135%
2.5% 16%

Pare DParmee Janospance
MOCTIeNOBaTEM GOMEMEHCTES BOMLIEHCTED KOHCEpBaTOpr
Bpens BOCTHATHA HOBIEEH
Pucynox 1. Monens muddysun HMHHOBAIU
3. Pomkepca

Figure 1. E. Rogers' innovation diffusion model

Juddy3ust vHHOBAIMK — MPOIECC, TTOCPE]I-
CTBOM KOTOPOTO HOBOBBEIEHHE IepeaaeTcs
M0 KOMMYHUKAIIUOHHBIM KaHaJlaM MEXAy 4Jie-
HAMHU COIIMANIbHOW CHCTEMBI BO BpeMeHH. [lpu
stoM O. Pomkepc moj WHHOBaIUSMH TOHUMAI
HE TOJIBKO a0CONIOTHO HOBBIM, paHee He CyIle-
CTBOBABIINH MPOAYKT, HO M UJCH, IPESIMETHI, TEX-
HOJIOTHH U T. II., SIBJISIOIIAECS HOBBIMU JIJIs 00IIIe-
ctBa. To ecth, nudy3ust — KOMMYHHKAIMOHHBINA
MpOIIeCC, Ha MPOTSHKCHUH KOTOPOTO HOBas Hes
WM HOBBIN MPOJIYKT MPUHUMACTCS PHIHKOM.
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Pomxepc B cBoeii pabote " Auddy3ust uHHO-
BaIiA" MICCIICIOBANI YPOBHU IPHHSITHSI PA3THIHBIX
uHHOBanui. OH OOHApYXKWJ, YTO OOJIbIIAS YaCTh
rpadUKOB MPHUHATHS WHHOBAIUI uYieHaAMH OOIIe-
CTBa HAMIOMHUHAET JINHUIO HOPMAJILHOTO pacipee-
JIEHUsI, pa3lleleHHyl0 Ha S5 dvacTted BO Bpe-
menu [20].

Taxke aBTOpOM BO BHHMaHHE OblIa MpH-
Hata Juddysnas mogens Openka bacca, cyTs Ko-
TOPOH 3aKII0YAeTCs B TOM, YTO POCT KOJIMYECTBA
notpeduTeNeil HHHOBAIIMOHHOTO MPOIYKTa 00bsIC-
usieTcs nByMs s dexramu [21]: apdekT peknamsr;
3¢ HeKT MEeKITUNIHOCTHONH KOMMYHHUKAIIUH,

KonwecTao
nocneposarensi

ME R HOCTHBEE

O MM Y HIICA L MM

Pewxnama

Pucynok 2. Moaens @. bacca
Figure 2. F. Bass’model

Ha nayanpHOM STame KU3HEHHOTO ITUKIIA
npoxaykTa npeodnanaeT 3Q(exT pekIaMbl, Tak KaK
MOYTH HHUKTO HE 3HAeT O MPOJYKTE H, COOTBET-
CTBEHHO, HE MOXKET ero KymuTh. Ilo Mepe pocra
KOJIMYECTBA TMOTpeOuTeneit 3PpPeKTUBHOCTL pe-
KJIaMbl CHW)KAeTCs, HO 3aTOo Bo3pacTtaeT 3(hdeKt
MEXJTMIHOCTHOTO OOIIeHus. MOoIeNs XOpOIIIo HJl-
JMIOCTPUPYET MPUHIIUIEI YCHIMBAIONIEH 00paTHON
cBs3eil (KOMMUecTBO MOTpeOUTENEeH MPOayKTa yBe-
JTUYMBAET IMOTOK HOBBIX MOKYyIaTelel 3a cuer 3-
(exTa MeKITNIHOCTHOW KOMMYHHKAIHH).

B ortninune ot Pomxkepca bacc Bbeiaenui
He 5, a Bcero 2 KaTeropu JrOIeH:

— IIFOIIH, KOTOPBIE CaMH MPOOYIOT HOBBIH
MPOIYKT B MEPBYIO OYEepeqh, U y3HAIOT O HEM W3
pa3HBIX COOOIICHUI;
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— JIIOJY, KOTOpPBIE Y3HAIOT O HOBOM IIpO-
yKTe OT TIEPBON KaTETOPWH, MPHUCITYIIUBAIOTCS K
HUX MHeHMIO. JlelicTBHE peKiaMbl TYT 3HAYUTEIHHO
CHIDKaeTCsl.

B Oonbliell CTenmeHW HHTEPECHO MHEHHUE
MEPBOM KaTEropuu, Tak Kak TO, YTO SIBJSIETCS HOP-
MOW U1 HOBAaTOpa, 3aBTpa CTAaHET HOPMOW
Ji71s1 OOJIBIIMHCTBRA.

DTy nBe MonenH ObLIM MPHUHSITHEI aBTOPOM
3a OCHOBY JJIS ITOCTPOCHUS MOAETH TU(PHy3UH HO-
BOTO TOBapa: mojenb J. Pomxkepca B wactu cer-
MEHTUpPOBaHus noTpedurenei, a moaens O. bacca
B YaCTH TMOCTPOEHUS KOMMYHHUKAIIUH MEXIy Io-
TpeOUTENIMU Ha pa3iIMYHBIX dTamnax.

Yucno
notpebureneil/
Boipyyka

|
MenamnyHocTHble
uoumy»{nmuw

Bpema
Heobxoaumoe
ANA NDUHATHR
WHHOBAUMM

Pexnama

34% 34%

i
25%, 135%
¢

Panmune Pannme
nocaegosatentt  GonbWwUHCTBO

Hosarops! Noagmee

Gonvwuncrso

Orcraowme

Pucynok 3. CoBmernennast moznens Pomxkepca u bacca
Figure 3. Rogers and Bass combined model

CTOUT OTMETHUTb, YTO HAJIOKCHUE NAHHBIX
MOJIeJIel yKe MPOU3BOIMIIOCH paHee. Tak, HampH-
Mep, A.P. XacaHoB mpou3Ben COBMEIIEHHE IBYX
MOJIeJIeH, OTMETHB, YTO MUK 3(G(HEKTUBHOCTU pe-
KJIaMbl TPUXOJWTCS HA rmepecevyeHne 2 W 3
IPyINIbI, a B JaJbHEHIIEM MPOUCXOIUT POCT IO-
clefioBaTeNcH TOBapa 3a CYET MEKIMYHOCTHBIX
KOMMYHHKAIIUH, OCYIIECTBISIEMbIX IOJIb30BaTe-
JISIMA MEX Ty CO00#, 4TO OOBICHSICTCS CHIKEHUEM
ypOBHEM JioBepus K pekiame [22].

B npennoxeHHOM COBMEIIEHHOH MOAEIu
MOYXHO OTMETHTh, YTO KOMMYHHMKAIIMH MEKIY
MPOU3BOANUTEIEM U MOTPEOUTEIEM HAYMHAIOTCS
C MOMEHTa BBIBOJ[a TOBapa Ha PHIHOK, YTO TOJ-
TOJKHYJIO aBTOpa K TOMY, YTO NaHHYHK) MOJENb
HEOOXOJMMO PacCMaTpPUBATh C YUCTOM IKHU3HCH-
HOTO IUKJIa TOBapa, MPEACTABICHHOTO B KOOPIH-
Hatax BpeMs-o0beM cObita (pHCYHOK 4), ycTaHO-
BUB COOTHOIICHHE MeEXay o00beMOM cObITa
Y YKCJIOM MOTPEOUTEICH, a TAKIKE BpEMEHEM, TIPO-
HICITAM C MOMCHTA BBIBOJA HA PHIHOK U BpEMe-
HEM, HEOOXOJIMMBIM JIJIsl IPUHSTUSI HHHOBAIHH.

[IpousBens HaJlOKEHUE HA MPEIJIOKCHHYIO
A.P. XacaHOBBIM KOMOWHHMPOBAHHYIO MOJENb
Pomxepca-bacca TUHHMK KU3HEHHOTO IIMKIA TO-
Bapa (5), aBTOp MpHIIEN K BEIBOAY O TOM, YTO
07151 0OCTUNICEHUSL  MAKCUMANbHLIX — 00HeMO8
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cobvIma u npou3800UMENIo NPU 8bl800€ HOBO20 MO-
8apa  HA PHIHOK ~ HE0OX00UMO  Y4uUmMbl8amb
He Moabko ceemenmol nompebumenei (Mooens
Poooicepca) Ha komopwix Heo6Xo00umo Hanpas-
JSIMb  MAPKEMUH208ble  KOMMYHUKAYUU 6 MOMm
U UHOU  MOMEHM, HO U NPOU3B00UMb  OYEHKY
M020, Ko OOANCEH OCYUWECMETISIMb MU KOMMYHU-
Kkayuu ¢ yuemom ux eocnpusmust (mooenv bacca).
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Pucynok 5. CoBmernennast Mmonens Pomkepca-bacca ¢
JKU3HEHHBIM LIUKJIOM TOBapa

Figure 5. Combined Rogers-Bass model with product
lifecycle

Jns BesBieHwms Hawmbosee 3()PEKTHBHOTO
MEXaHU3Ma TaKUX KOMMYHHKAITUN aBTOp MpoaHa-
JTU3UPOBAN HAYYHBIE MOJEIHU OTHOCUTEIBHO MpHU-
HATHS TIOTpEOUTENeM pelIeHUs O IMOKYIKH, a B
YaCTHOCTU MOJIENH, NPENIOXKEHHbIE DHJKEIOM-
bimkysmnom-Munnapgom, [, Xoxuncom, JIx.
JloyancraitnoM, AHnpuacerom, JK. Jlambenom, P.
Bectowm, K. Konn, JI. Jlekkepom, Y. AnenmmHbIM.

Mopuens, npeioxennas [Jxeitmcom @. JH-
mxenoM, Pomxepom . Biskysmmom  u  Ilo-
moMm Y. MUHHApIOM HWMEET psI MPEUMYIIECTB
M0 OTHONICHHUIO K APYTHM MOJEISIM, TOCKOJBKY
OHa paccMaTpUBaeT B MpoLIeCCe MPUHATUS pPellie-
HUS O MOKYIIKE HE TOJBKO ATamlbl IMPEANOKYIOoY-
HOTO COCTOSTHUSI, HO M UMEIOIINeCS W HaKOIJICH-
HBIC 3HAHHS, WX 00pa0OTKy, a TakKe BHCIIHHE
(hakTOpBI, OKa3bIBAIONINE 3HAYNTEIHHOE BIHSHUE
Ha IIPOLECC COBEPIIEHUS OKYIKU.
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O06cyxneHue

Hcxons U3 mMpoOBEICHHOIO aHAIN3a MOXKHO
cAenaTh BBIBOJ YTO JJISl YCHEIIHOTO BBIBEACHHUS
HOBOT'O TOBapa Ha PhIHOK KOMITAHUU CJIEAYeT UH-
TeHCU(UIMPOBATH MAPKETHHTOBYIO ESTEIBHOCTD
Ha dTane BbIBOAA HA PHIHOK IYTEM YBEIWYCHUS
0o0peMa KOMMYHHKAIIAN C TOTPEOUTEISIMHA — HOBa-
TOpaMH, KOTOPBIE B IOCIEAYIOIIEM OCYIIECTB-
JSIFOT KOMMYHMKALUH C OCTaJbHBIMH IPEACTaBU-
TEISIMA TIeJIEBOM ayJUTOPUHM HOBOTO TOBapa.
OpHaKo AMCKYCCHOHHBIM OCTA€TCsl BOIIPOC O BO3-
MOYKHOCTH MacIITaOHUpOBaHUS JaHHOM CTpaTeruu
Ha BCEX PbIHKAX.

post@uestnik-vsuet.ru

3akiioueHne

B crarbe OBbUT IPOBE/ICH aHAIN3 ONpeJielie-
HUSI «HOBBIA TOBap» B KOHTEKCTE BBHIBOJA HOBOTO
TOBapa Ha PbIHOK. J{J1s1 yTOUHEHHOTO OIpeaeNIeHUs
ObUIM TIPOBEICHBI M CHENaHBbl BBIBOABI OTHOCHU-
TEIILHO CTPATErHil BHIBOAA HA PHIHOK M MAPKETHH-
TOBBIX HHCTPYMEHTOB, IPUMEHSEMBIX TIPU HX BbI-
Bojge. OmpeneneHa  HE TOIBKO — CTpaTerust
¥ OpHEHTAIMsI Ha OTPeOUTeINs, HO ¥ POJIb MOTpe-
OuTenss TpU BBHIBOJIE HOBOTO TOBapa Ha PHIHOK
¢ yuetoM Mojaenu nuddy3un uHHOBauui 3. Pox-
xepca, mogenu @. bacca u Moaenu >KU3HEHHOTO
IIUKJIa TOBapa.
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